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FIRE AGENTS CONVENTION. 


GROWTH OF THE ORGANIZATION. 
Secretary Putnam Speaks of Results 
Achieved and Prospects for St. Paul 
Meeting. 


That questions of great interest are 
before the local fire insurance agents 
of the country is well recognized and 
that they will come up for discussion 
at the forthcoming convention of the 
National Association of Local Fire In- 
surance Agents to be held at St. Paul, 
August 11, 12 and 13, is shown by the 
programme sent out by its secretary, 
Henry H. Putnam. The issues to be 
considered as pointed out are the atti- 
tude of the National Association to- 
wards: Agents Compensation; Local 
Board and Local Practices; Reduced 
Representation (Dual, Multiple, Side- 
line and Excess Appointments); Stand- 
ards of Qualification for Agency Ap- 
pointment (Experience, Examinations, 
License Fees); Incorporated Agencies 
(Placing Stock Outside the Agency); 
Non-co-operating Companies (Compa-- 
nies which have been dropped from the 
co-operating list); Uniform Blanks 
(Supplies used by local agents). 

Extended Welcome Issued. 

It is the intention to make the meet- 
ings of a most general nature, giving 
a cordial welcome to the floor of the 
convention and discussions to all 
agents, company officers or company 
representatives. Among the speakers 
arranged for are the following: 

“Welcome of the State to Fire Insur- 
ance,” Governor John A. Johnson of 
Minnesota; “The Company and Local 
Agents Associations,” A. W. Perry, Sec- 
retary St. Paul F. & M. Ins. Co.; “Wel- 
come of the Northwest,” F. H. Wagner, 
President, Minnesota Association of 
Local Fire Insurance Agents; “State 
ard Local Rating Bureaus,” C. H. Pat- 
ton, Manager Cleveland (Ohio) Inspec- 
tion Bureau; “Factory Insurance Asso- 
' ciations,” Henry E. Phillips, Manager, 
Factory Insurance Association, Hart- 
' ford, Ct.; “The Business Man and Fire 
Insurance Agents,’ D. S. Sawyer, St. 
Paul, representing the National Associa- 
tion of Credit Men; “The Spirit of the 
South,” Walker Taylor, Local Agent, 
Wilmington, N. C.; “Hands Across the 
Line,” S. C. Young, President, Ontario 
Local Fire Insurance Agents Associa- 
tion. 

How to Get There. 

The summer tourist rate of two cents 
a mile on all railroads will be available 
' for the aelegates to the St. Paul con- 
» vention from all sections of the country. 


© The “Burlington” will be the official 


route. There will be a Daylight Insur- 

ance Special from Chicago to St. Paul 
' for the accommodation of eastern and 
southern delegates. Southwestern dele- 
‘gates can take the “Burlington” from 
St. Louis, and western delegates from 
Omaha. 

The Daylight Special will leave Chi- 
cago at 9:30 a. m., Monday, August 10, 
arriving in St. Paul at 10 p. m. the same 
evening. The Night Special leaves Chi- 
cago at 6:30 p. m. August 10, arriving 
in St. Paul the following morning at 
7:20, in time for the opening of the con- 
yertion. For reservations address the 
following: Chicago—H. A. Cherrier, 
212 Clark St.; St. Louis—J. G. Delap- 
laine, 8th and Olive Sts.; Omaha—J. R. 
® Reynolds, 1502 Farnam St. 

Arranging the Programme. 
Speaking of the Association and the 

(Continued on page 11.) 
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Organized 1853 


THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL. $3,000,000. 


Assets, January Ist, 1908 .........ceeee0s 


Liabilities (including capital) 
Reserve as a Conflagration surplus 


Net Surplus over all lHabilities and reserves 


$20,862,697 

13,659,486 
500,000 
6,703,211 


SURPLUS AS REGARDS POLICYHOLDERS, $10,203,211. 


Insures against loss of real and personal property, rental 
income, use and occupancy, earned profits and 
commissions by 
Fire, Lightning, Wind-storm and 
Inland Transportation Risks 





Established 1809 


North British 


Entered United Stat-s 
1866 


and Mercantile 


Insurance Co. 





Che Northwestern 
Mutual Life Insurance Co. 
of Milwaukee 


H. L. PALMER, President 
A. S. HATHAWAY, Secretary 





Each year larger than any in the pre- 
vious history of the Company. 


Commenced Business 1858 


Signs of the Times 
The raptd increase in the new bustuess 
ae ee 
of life insurance 
thereafter ee ee has 
never lost the confidence of the public and that 


it is easier than evér te write business for 
The Northwestern. 


It is capable of easy demonstration that 
The Northwestern ie the best Company to 
in. 








and the new Premium Loan feature. 
Issues Partnership and Corporation In- 
surance. 
For further information or an Agency, 
H. F. NORRIS, 
Superintendent of Agencies. 


$3.00 a Year: 15c. per Copy. 


MEETING IN ATLANTIC CITY. 


ACCIDENT MEN IN CONVENTION. 
Matters of Wide Interest Discussed at 
Twenty-First Gathering of Interna- 
tional Adssotation. 

Atlantic City, July 8—An unusually 
large and representative gathering of 
members of the International Associa- 
tion of Accident Underwriters, at the 
21lst convention of the organization, 
which began its sessions yesterday 
morning, attested the wisdom of select- 
ng this popular and central seaside re 
sort as a meeting place. 

Promptly at ten o’clock, President 
Alexander called the gathering to order 
in the parlors of the Marlborough-Blen- 
heim, and the business was dispatched 
with a-thoroughness and rapidity that 
evoked general commendation Minor 
eports disposed of, the address of Presi- 
dent Alexander was offered. In part he 
said: 

PRESIDENT ALEXANDER’S 
ADDRESS. 

In the opening of his interesting ad- 
dress, President H. G. B. Alexander re 
ferred to the financial depression and 
stringency through which the country 
had , tly emerged and referred to 
sound sis upon which accident and 
health insurance rests as evidenced by 
the even manner in which the business 
was conducted despite the panic 

“That our association” he said, “has 
been no small factor in keeping the 
business of accident and health insur- 
ance running smoothly and proper 
channels, so that there has been little 
or no friction at all between the mem- 
bers of this association and, hence, lit- 
tle or no waste of energy, should also be 
a subject of satisfaction to us all 

* * * The International Associa- 
tion of Accident Underwriters is now 
in its eighteenth year and there can be 
no greater proof that there is a strong 
benefit derived from it than can be 
found in the fact that during all these 
years our organization has held strong- 
ly together and now numbers among 
its members a greater percentage of the 
eligible companies than any other sim- 
ilar organization in the country Its 
name and fame are know! n wherever ac- 
cident insurance is written upon the 
continent and almost as soon as a new 
concern becomes active in the field of 
accident and health underwriting a 
new name is added to our roster.” 

Work of the Association. 

Speaking of opportunities presented 
ta the Association, Mr. Alexander said 
new fields of activity and thought are 
being opened and that the 
amount of progress may be 
through co-operation. 

“The avowed object of this Associa 
tion,” said Mr. Alexander, “is the ad- 
vancement of the general interests of 
accident and health underwriting. Such 
advancement will result from co-opera 
tion, and only from co-operation. Those 
who withhold co-operation must with- 
hold criticism also.” 

He called attention to the work un 
dertaken by the Association in the ers 
ation of the George E. McNeill medal 
for heroism in life saving, holding that 
it is better to “devote a portion of our 
energy to the prevention of disaster and 
misfortune, rather than all to palliation 
alone.” 


greatest 


attained 


Reference was made to the work of 
the insurance press, whose mission is 
(Continued on page 6.) 
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A CONVINCING ARGUMENT. 


WEAKNESS OF FRATERNAL PLAN. 








History of Royal Arcanum Shows Falla- 
cies Upon Which Structure Is Built. 
Struggles With Inevitable. 





In attempting to refute the claims of 
the fraternal system, many writers fall 
in the abusive instead of argumenta- 
tive method of handling the subject, 
thereby losing considerable of the effect 
of the data used. One of the clearest, 
most convincing documents we have 
seen for some time in connection with 
fraternal insurance has been sent out 
by the Mutual Life in its bulletin enti- 
tled “Points.” It deals with the Royal 
Arcanum in a way that can hardly be 
discounted. It is as follows: 

The Royal Arcanum, organized in 
1877, is one of the oldest of existing fra- 
ternal insurance orders. The society 
has always been conducted with scru- 
pulous honesty and with commendable 
economy. Its membership, perhaps to 
a greater extent than that of any other 
insurance order, is composed largely of 
business and professional men, giving 
it an element of stability greater than 
usually found in assessment societies. 
It is one of the old-fashioned orders 
which has never undertaken to do more 
than pay death benefits, thus assuming 
lighter obligations than the more 
recent organizations which provide also 
for accident insurancé, disability bene 
fits, endowment insurance or other fea- 
tures inconsistent with the low rates of 
a fraternal order, in addition to life in- 
surance. The career of the Royal Ar- 
canum, therefore, well illustrates the 
best results that can be obtained by 
an assessment insurance order under 
the most favorable conditions. 

Statistics Showing Growth. 

As in the case of all other. assess- 
ment organizations, its death rate was 
low in the earlier years and, having an 
energetic and efficient management, its 
growth was rapid for the first two de- 
ecades or more. The following table, 
starting with 1888, when its insurance 
in force amounted to $256,569,000, shows 
the progress of the order down to the 
close of 1907: 


had the inevitable effect of causing an 
immense number of lapses. It is al- 
ways so in assessment insurance. When 
assessments are increased many mem- 
bers withdraw from the order. Some 
drop out to join cheaper societies, that 
have but recently started and hence are 
costing less. Others drop out because 
satisfied that the plan is wrong, and 
that the increase in assessments must 
soon be followed by other increases, un- 
til the end comes. One thing is cer- 
tain: The members that are in declining 
health—likely soon to die—retain their 
membership. The good risks drop out, 
but the invalids remain. This means 
that the proportion of unhealthy lives 
in the membership becomes greater 
than before, and the death rate advances 
accordingly, necessitating another in- 
crease in assessments at an early date. 

At the close of 1897 the Royal Arca- 
num had $558,366,000 of insurance in 
force. At the end of the succeeding 
year, 1898, after the promulgated in- 
crease in the number of its assess- 
ments, the amount in force was only 
$537,819,000. Over twenty millions of 
insurance had lapsed as a result of the 
increasing cost. This heavy  with- 
drawal of healthy members caused the 
death rate of 1899 to advance to 11 per 
1,000, the highest rate prior to that hav- 
ing been 9.5. , 


Twenty-one Assessments Insufficient. 


Of course the 21 assessments yielded 
a considerable fund in excess of death 
claims in 1899, and the net assets of the 
order were increased to $1,406,656, a 
gain over the previous year of $581,367. 
But the number of death claims was 
steadily increasing also, and more and 
more was required each year for their 
payment. In 1900 the accumulated net 
assets were increased by only $402,727, 
instead of $581,367, as in the year be 
fore. The smaller increase was owing 
to the rapid multiplication of accruing 
death claims. Again, in 1901, the gain 
in net assets was only $369,314, and 
each succeeding year the gain was less, 
being only $145,720 in 1903, while in 
1904 there was no gain at all, but an ac- 
tual loss of $285,892. In other words, 
the 21 assessments, which were expect- 
ed to provide for the accumulation of a 
permanent reserve toward meeting the 





Insurance Death Rate Net Assets Gain 
1888 $256,569 ,000 _— i ii enaees $$ . , “Semen 
1889 288,471,000 Re #&3&# i$ «“s#e~wareaie ° 
1890 327,204,000 [> i i. 0«apeaevee .  ~@eatites 
1891 365,778,000 : SO j i 8000000 $$ §§ packed 
1892 401,083,500 _—  £#§;-. i <«#«#@e>eae $$. “wees 
1893 432,748,500 ie @#&# i #twweess 8  . ‘sowwee 
1894 463,063,500 Se  £  i### 6ibrinineinde ermibda 
1895 508,452,500 5 @ 3&8 4 # 4 4#‘®6eeweee- - jj. ‘Rveenwtan 
1896 547,161,000 Se  £+§;- i  jé  @&ii:eepa .# wind 
1897 558,366,000 RE +-  <heeneeea i —w@mwac 
1898 537,819,000 3.3 $825,289 = eee. 
1899 539,920,500 11.0 1,406,656 $581,367 
1900 558,825,000 11.0 1,808,383 402,727 
1901 585,704,000 10.7 2,177,697 369,314 
1902 615,329,000 10.5 2,542,661 364,964 
1903 653,319,000 10.5 2,688,381 145,720 
1904 680,848,000 10.8 2,402,489 *—285,892 
1905 550,918,000 11.5 2,533,484 130,995 
1906 514,130,500 12.5 3,827,811 1,294,327 
1907 504,943,548 4,591,635 763,824 
*Loss. 


It will be noticed that there was a 
steady growth in insurance in force un- 
til 1897. For some years prior to the 
latter date, however, the death rate had 
been increasing and it had been found 
necessary to levy seventeen assess- 
ments per year in order to meet accru- 
ing claims. (One assessment per 
month, but many them ‘“double- 
headers”.) 

Why Death Rate Advances. 

At this time the management clearly 
recognized the necessity of accumulat- 
ing some sort of a reserve or emergen- 
cy fund to provide against the increas- 
ing death rate of the future. To this 
end it was determined in 1898 to levy 
thereafter 21 assessments per year and 
accumulate as a reserve the total 
amount received each year in excess of 
death claims. The announcement of 
the purpose to increase assessments 


of 


higher mortality of the future, within 
six years proved insufficient for the pay- 
ment of death claims alone, and it was 
necessary to draw upon the reserve to 
the extent of $285,892. The handwrit- 
ing on the wall was clear and its mean- 
ing indisputable. Twenty-one assess- 
ments were insufficient, and the levy 
must be increased again. 
Heavy Decline in Insurance. 

At this juncture it was determined to 
adopt rates that, once for all, should be 
sufficient for the payment of all losses 
now and in the future. In other words, 
it was determined to adopt scientific 
rates and accumulate a reserve mathe- 
matically sufficient for the permanent 
payment of all contracts. The decision 
was wise, but the management failed to 
realize that the order was already heav- 
ily encumbered with old men and in- 
valids, so that at the older ages the 
mortality was far in excess of that of 
standard mortality tables. Fearing the 
effect of too great an increase in cost, 
the mistake was made again of adopting 
rates very much too low for the accumu- 
lation of an adequate reserve. Never- 
theless, the new rates were a big ad- 
vance over the old, and the immediate 
effect was a tremendous lapsing of 
young and sound lives. 

At the close of business in 1904 the 
order had in force $680,848,000 of insur- 
arce, the highest amount in its history. 
In 1905 the new rates were adopted and 
at the close of that year the insurance 
remaining on the books of the order 
was only $550,918,000. In other words, 
ove hundred and thirty millions, or near- 
ly one-fifth of the existing business, had 
lapsed, and forwith the death rate ad- 
vanced to 11.5. In 1906, the first full 
year of the increased rates, thirty-six 
miilions more lapsed, but as the income 
of the order had ‘been largely increased 
by the higher rate, there was a gain 
of $1,294,327 in the accumulated funds. 
But the death rate advanced also, this 
time to 12.5, or a much higher rate 
than at any previous time in the history 
of the order. In 1907, the insurance in 
for'ce dropped to $504,943,548, while the 
accruing death claims of the order had 
increased to such an extent that the 
gain in accumulated assets was only 
$763.824, or less than the year before 
hy more than a half a million dollars. 

Suffering From Old Age. 

The meaning of the figures of 1907 is 
clear. The new rates are insufficient to 
provide for the increasing mortality of 
the order and the accumulation of the 
recessary reserve. Instead, the gain in 
net assets in 1907 was half a million 
less than in 1906. This means that 
death claims are increasing so rapidly 
that within a brief period the order will 
again be drawing upon its accumulated 
funds for the payment of current losses, 
and a further advance In rates will be 
required. 

The Royal Arcanum is suffering from 
a malady for which there is no remedy 
—cld age. The proportion of old men in 
its ranks—60 to 85 years—is rapidly 
‘increasing. The young and the strong 
may lapse, but the old must remain, and 
with every added year each existing 
rvember is a year older. The effect of 





NATIONAL LIFE 


INSURANCE CO. 


MONTPELIER, VERMONT. 


Established in 1850. 


JOSEPH A, De BOER, Prest. 
JAMES T. PHELPS, V.-Prest. 
JAMES B. ESTEE, 2d V.-Prest. 
OSMAN D. CLARK, Secretary. 


Operating in 36 States. 


H. M. CUTLER, Treasurer. 
A. B. BISBEE, Med. Director 
Cc. E. MOULTON, Actuary. 
F. A. HOWLAND, Counsel. 


This Company held January 1, 1908 and gained during the past decade: 


REGRETS... 0.20. 25s0ceccrscccoressoes $40,354,241.29 Cain, 172 per cent. 
IIo odcaks opncscsiccceanccesdoene $4,539,688.47 Cain, 149 per cent. 
INSURANCE................ Ssielaiesicial $153,467 ,472.00 Gain, 100 per cent. 


ITS LIFE, TERM AND ENDOWMENT CONTRACTS ARE LIBERAL AND ATTRACTIVE. 
M. H. MULLENNEADX, General Mgr. 
119 State St., Albany, N. Y. 
A. H. GSELLER, Mgr. 
9 Clinton 8t., Newark, N. J. 


J. F. MAKLEY, General Mgr. 
149 Broadway, New York. 
J. V. ALEXANDER, General Mer. 
1134-36 Granite Bldg., Rochester, N. Y. 


WHY CAPITAL IS INCREASED. 





President Clark of Union Central Life 
Calls Attention to State Require- 
ments. 





Speaking of the action of his com- 
pany in increasing its capital stock 
from $100,000 to $400,000, reference to 
which was made in our issue of last 
week, and the reasons why it was deem- 
ed advisable to take the step at this 
time, President Jesse R. Clark of the 
Union Central Life says: 


“The Union Central Life was original- 
ly organized with an authorized capital 
stock of $500,000. Until now only $100,- 
000 was ever issued, because there was 
apparently no reason why it should be. 
The remaining $400,000 has always been 
helc as treasury stock, to be distributed 
whenever occasion might demand it. 


“Recent législation in some of the 
states, notably California and North 
Dakota, now requires us to issue at least 
arcther $100,000, or withdraw our busi- 
nes from those states. North Dakota 
is withholding our license now, and Cali- 
fornia is threatening to revoke that 
vhich she has heretofore issued, be- 
cause of our delay in complying with 
the statute. The issue of treasury stock 
is therefore inevitable. 


“As our annual statement filed with 
the state insurance department in Jan- 
uary showed a surplus in excess of the 
total amount of treasury stock—that is 
to say, a surplus arising from that 
branch of the business in whose profits 
the policyholder does not participate, 
and known as the non-participating sur- 
plus—we have thought it best to distri- 
tute the whole issue at once, thus an- 
ticipating possible future legislative de- 
mands. Accordingly, we are distribut- 
ing these shares as a stock dividend to 
the old stockholders pro rata, transfer- 
ring that amount from surplus account 
to capital account on the company’s 
beoks. No money has been paid out of 
the treasury in this transaction. The 
total amount of the company’s assets is 
just what it was before this stock dis- 
tribution took place. e 


“This action upon the part of the com- 
pany was reported in detail to the Ohio 
superintendent of insurance. The state 
department immediately and very prop- 
erly took up the investigation of this 
action. The statute requires the state 
superintendent to see that all laws regu- 
lating insurance companies are observed 
end hence he necessarily has to inquire 
into the regularity of these proceedings.” 








the accumulation of aged lives on an 
assessment society is well illustrated by 
the experience of this order. 

In 1906, the order collected from mem- 
Lers under 60 years af age (omitting 
those at age 58 and including those at 
65 and 69) the sum of $6,837,626.79. The 
death claims paid on the same ages 
amounted to $4,581,727.35, leaving $2,- 
255.899.44 for reserve. The new rates, 
if adequate, should in the same way 
have sufficed for the payment of claims 
accruing at the older ages, and have left 
a balance over for reserve. As a matter 
of fact, the total amount received from 
members 60 years of age and older 
(including age 58 and omitting 65 and 
€9) was $2,096,575.26, while the total 
death claims accruing at the same ages 
amounted to $3,060,915.28, or nearly a 
million dollars ($964,340.02) more than 
the premiums paid. It will be seen 
aiso that the death claims accruing at 
ages over 60 were nearly two-thirds as 
great as the claims accruing at all ages 
under 60. 

A large proportion of its existing 
members are rapidly approaching the 
age of 60 years, and it becomes yearly 
more difficult to recruit the ranks with 
young men, willing to take up the In- 
creasing burdens of the old. There 
seems to be no future for the Royal 
Arcanum but ever-increasing cost until 
the inevitable end, 














July 9, 1908. 


THE EASTERN 


UNDERWRITER. 


3 








GREAT WESTERN LIFE AFFAIRS. 


BUSINESS TO BE RE-INSURED? 


Capital Stock Greatly Impaired—Chaot- 
ic Conditions at Home Office—Or- 
ganizing New Company. 











The geport of the examination of the 
Great Western Life of Kansas City by 
the Missouri Insurance Department 
shows admitted assets $285,990 and lia 
bilities of $410,439, or an impairment 
of $124,449. The valuation of annuity 
certificates, aggregating some $228,864 
is not included in the liabilities—other- 
wise the impairment would be brought 
up to $353,000. At the date of the ex- 
amination on May 18 the company had 
issued business of $24,231,515, of which 
$19,611,180 was paid-for business. Elim- 
inating all receipts of the company 
from outside sources the report shows 
the actual income of the company for 
1908 from insurance business to have 
been $162,434, and its disbursements 
charged to insurance business to have 
been $265,153, said disbursements 
amounting to $102,719 more than the 
ircome for the five months of 1908, 
which together with increased reserves, 
unpaid death claims and other liabili- 
ties, explains the cause of reducing the 
assets from a surplus on December 31, 
to an impairment of $124,449 at this 
time. 

The report shows that the annual 
statement of the company as of Dec. 31 
last was not correct, in that certain 
sums of money were borrowed from the 
banks and policyholders premium notes 
were hypothecated to secure the loans, 
entries being made on the books of the 
ccmpany credifing these policyholders 
with payments of premiums, agents’ 
balances reduced, income of the com- 
pany for the year increased over actual 
income and the admitted assets show- 
ing an excess over the actual assets. 
These loan agreements were subse- 
quently canceled by the banks and the 
entries “backed out” on the books of 
the company. 
Subscriptions Used for 

penses. 

The report further shows that $97,- 
000 of increased capital stock cash sub- 
scription were taken, although the su- 
perintendent of insurance of Missouri 
had withheld his permission to the in- 
crease of capital. Of this sum $64,000 
so derived was placed in current in- 
come of the company and spent. The 
company is charged with this $97,000 
in liabilities. The company has $53,000 
unpaid death claims. Some of these 
claims amounting to $17,500 are past due 
and others are resisted and it is evident 
that the company is not liable on the 
full amount of these claims. The re- 
serve on the insurance policies amount 
lo $136,000, this amount is on deposit 
with the Missouri department. 

It is generally agreed that one of the 
worst moves made at the home office 
of the Great Western was the use of 
money paid in on subscriptions for the 
preposed increase in capital stock not 
in paying current bills, but in advanc- 
ing money to agents. When an effort 
was made to straighten out matters at 
the home office, it was found that death 
claims and bills for current expenses 
had been allowed to accumulate for 
the purpose of paying exorbitantly for 
business. 

The increase in capital stock, from 
which it was hoped to secure sufficient 
funds to tide over an embarrassing sit- 
uation, was turned down by the Missou- 
ri Department, but even if it had been 
authorized there would not have been 
funds released to the. surplus account 
to more than place the company on an 
even basis. The scale of expenses in the 
agency field however was, according to 
our informant, sufficiently large to 
have wiped out all possible surplus 
from stock sold and proposed, and in 
fact to have kept the company in a 
crippled _condition. 

Lucky to Escape Receivership. 
It is felt that the Federal Court has 
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been extremely faverable to the com- 
pany in not ordering a_ receivership, 
which it would have been reasonably 
justified in doing. 


To offset this a man has been placed 
in the presidency who is an estimable 
gentleman, well versed in ordinary bus- 
iness affairs and under natural condi- 
tions might balance well as chief exec- 
utive of a life insurance company. He 
is not, however, sufficiently posted to 
straighten out the present tangle ac- 
cording to well posted insurance men 
of Kansas City. He has no knowledge 
of insurance affairs and though nearly 
two months have elapsed, no tangible 
relief is in sight. 

Wants to Re-Insure. 

As a matter of fact, the newly elected 
president is busily engaged in the or- 
ganization of a new company, presum- 
ably to take over the business of the 
Great Western Life by re-insurance, and 
in this it is stated he has the active co- 
operation of the Missouri Department. 
It is also hinted that a man. from the 
Department will be given an official po- 
sition with the new company when it is 
launched. 

Agency Company’s Stockholders. 

While it is believed that such a 
course would simplify matters so far as 
the preservation of the business in 
force is concerned it will be decidedly 
unfavorable for the stockholders of the 
Agency Company which owns a con. 
trolling interest in the stock of the life 
insurance company. They have been 
given no information, nor have they 
been asked to make good the impair- 
ment. At the proper time, presumably, 
they will be notified of the advisability 
of reinsuring the business of the com- 
pany and “winding” up its affairs. 

Must Reinsure. 





Since the above was written Judge 
John C. Pollock in the Federal Court 
at Kansas City, Mo., has directed that 
the business of the Great Western Life 
Insurance Company, amounting to some 
$20,000,000 to $25,000,000, be reinsured 
in a reliable company. This action fol- 
lowed a report that it was impossible to 
straighten out the tangled condition 


into which the company had been placed, 


Under the order it will mean the dis- 
sclution of both life and agency com- 
panies. 


LIFE MAN OPTIMISTIC. 





Liberal Attitude of Companies in the 
Matter of Policy Loans Now Aiding 
Solicitors. 





Commenting on current business af- 
fairs a writer in the New York Times 
gives the following statement by a life 
insurance man: 

“Business is distinctly better, but of 
course I do not know whether other 
companies find conditions exactly the 
same as we do. Since the panic there 
has been a gradual improvement in bus- 
iness, until at the present it is very sat- 
isfactory. This is particularly pleas- 
ant in view of the really hard times 
through which we passed for a period. 
It is my belief that one of the things 
which has helped business in a sub- 
stantial way is the readiness with which 
policy holders could borrow on their 
policies. During the panic and imme- 
diately afterward there was heavy bor- 
rowing by all classes and conditions of 
insured. Our company made it a point 
to be particularly liberal in their treat- 
ment of such applications for loans, and 
the result was much satisfaction on the 
part of those who wanted to be helped 
out of a tight place. We are getting the 
benefit of that liberal policy now, and it 


is my understanding that most of the 
companies followed the same rule and 
are reaping the same benefits. If noth- 
ing untoward develops, the insurance 
companies will get along very nicely, 
but you never know what will happen. 
I suppose there is a greater tendency 
to regard insurance as an investment.” 





William T. Gilbert, general counsel 
and a director of the Provident Savings 
Life Assurance Society died suddenly in 
London, Eng., on Thursday of last week 
as a result of a paralytic stroke. Mr 
Gilbert was spending a vacation abroad 
with his sister. 





B. S. Kirby for several years in the 
casualty business has been appointed 
general agent of the Washington Life 
for Maryland with headquarters at 
Baltimore. 








PERFECT PROTECTIO 
FOR 60 


THE PENN MUTUAL LIFE 


OF PHILADELPHIA 


HAS FURNISHED 
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YEARS 








Our agents are representative citizens of their respective communities 








AGENCY CONTRACT INVALID. 





Attorney-General of Ohio Rules Against 
Cleveland Life— Opinion Submitted 
to Company. 


Columbus, O., July 7.—Special corre 
spondence: Attorney-General Wade H. 
Ellis, of Ohio, handed down an opinion 
Thursday, in response to a request of 
Insurance Superintendent C. C. Lemert, 
made June 5, in which he declares in- 
valid the contract under which the 
American Agency Company, a corpora- 
tion organized under the laws of Arizo- 
na, handles all the life insurance busi- 
ness of the Cleveland Life Insurance 
Company, a corporation organized un- 
der the laws of Ohio, and of which 
State Senator P. W. Ward, a member 
of the legislative commission which last 
winter codified the Ohio life insurance 
laws, is president. 

The opinion quotes the terms of the 
contract, by which, in consideration  f 
a commission of 80 per cent. on the first 
year’s business, further commission on 
renewals, and with the exclusive agen- 
cy for the Cleveland company’s busi- 
ness, the American Agency Company 
obligates itself to secure at least $3,000,- 
000 of new business a year; to conduct 
all the details of the business, including 
the appointment and management of 
agents and sub-agents, and to pay all 
the expenses of the Cleveland Life In- 
surance Company except departmental 
fees. The contract provides that the 
Life company shall pay the commis- 
sions on renewal premiums not only 
while the Agency company is acting as 
general agent for the Life company, but 
also for a term of years after it shall 
have ceased to act as general agent for 
the Life company. 

The contract is for a term of twenty- 
five years from Aug. 1906, unless other- 
wise terminated. It provides that the 
agents and employes of the Agency 
company shall not sell any of its stock 
in connection with insurance, and the 
Agency company binds itself to turn in 
an increasing amount of business each 
year, with $3,000,000 as a minimum. 

The Insurance Superintendent's letter 
asking for an opinion was supplemented 
with a statement of conditions of the 
Cleveland Life Insurance company, and 
with a request for an o,inion whether 
the Life company could escape responsi- 
bility for misrepresentations of the 
Agency company under the terms of H. 
B. 970, passed by the last General As- 


sembly, which is designed to prevent 
misrepresentation in the solicitation of 
life insurance business. 

The opinion does not pass on this sec- 
ondary question, the Attorney-General 


holding this to be unnecessary in view 
of the determination of the major ques- 
tion, which he defines to be the legality 
of the contract between the companies. 
The Attorney-General says: 

“It (the contract) purports to give to 
such Agency company, a foreign cor- 
poration, the exclusive agency within 
the State of Ohio for such Insurance 
company, giving it power and author- 
ity to employ subagents in the prosecu- 
tion of the business of selling life insur- 
ance. It denominates it its general 
agent, authorizing it to establish agen- 
cies in the state of Ohio for such com- 
pany, and requires it to devote its en- 
tire time, energy, skill and resources to 
procuring, writing and selling insurance 
contracts and annuities of every kind, 
or other contracts in the nature of in- 
surance or annuities, that said insur- 
ance company may lawfully undertake. 
Such contractual relation forbids the 
Agency company engaging in any other 
business or enterprise than that of act- 
ing as agent for said Insurance com- 
pany. It attempts to vest in the Agency 
company the fullest and most plenary 
authority in such regard, and then 
qualifies such authority in the following 
language: 

“10. It is further agreed that the 
Agency company shall not have power, 
and by this contract is not given power, 
to bind the Insurance company in any 
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manner by any promises, contracts or 
obligations, unless such authority is 
duly granted by the proper Officers of 
the Insurance company in writing’ 
“This is a denial of the results aris- 
ing from such relation therein created 
and is an attempted withholding of the 
power which is the supposed foundation 
of the agreement. The Agency com- 
pany, having been denominated by the 
cortract the general agent of the Insur- 
ance company, the paragraph last 
quoted would be unlawful, because a 
person soliciting risks for the Insurance 
company, with authority to obtain ap- 
plications on which policies are issued, 
is the agent of the company and author- 
ity as such agent is attendant thereon 
to bind the company by his promises, 
contracts or obligations. Such para- 
graph is an emasculation of that which 
precedes and destroys the agency, if 
cue is thereby created. 
e “* * * T am of the opinion that 
your department should not sanction 
the same (contract), because such con- 
tract is pro tanto an abandonment or 
surrender of the duties which the law 
imposes upon an insurance company, 
to a corporation which is not author- 
ized to do or engage in the business of 
insurance within the state of Ohio. 
“An insurance company may not, 
without distinct legislative authority, 
wake any alienation or contract assign- 
ing to another corporation any part of 
its duties, either of the general fran- 
chise to be a corporation or of the sub- 
ordinate franchise to manage and carry 
on the corporate business. * * * 
The Insurance company cannot thus de- 





volve upon the Agency company the 
duties, privileges ana powers which 
were conferred upon it by the laws 


of the State, and all contracts by which 
this is attempted are ultra vires and 
void.” 

In conclusion the Attorney-General 
points out that the Agency company 
canot be ousted of its charter, either 
in the major franchise as a corporation 
er in the minor franchise to carry on 
the business; but that the question in- 
volved is purely one of the lack of au- 
thority of the Cleveland Life Insurance 
company to enter into the contract with 
ihe Agency company, which he declares 
should be resolved against the Insur- 
ance company. 

Superintendent Lemert sent a copy 
of the opinion to the Cleveland Life In- 
surance company, and will await the 
company’s reply before announcing his 
future procedure. 

Since the above was in type Superin- 
tendent of Insurance C. C. Lemert of 
the Ohio Insurance Department has re- 
quested *he Cleveland Life to discon- 
tinue its contract with the Agency Com- 
pany, having fully satisfied himself that 
the connection is illegal. 





Field Work For W. M. Duff. 





Speaking of the appointment of Wm. 
M. Duff, secretary of the Pittsburg 
Agency of the Equitable Life, as Agency 
Superintendent under Manager Woods, 
Insurance World says: 

“Mr. Duff has been connected wita 
the Pittsburg agency for over ten years 
and, in addition to fulfilling successfully 
the duties of secretary, has found time 
to write a fine personal business. As 
Agency Superintendent, he will have 
charge of all matters pertaining to the 
agency force, making of contracts, etc. 
For the present the office of secretary 
will be abolished. 

“Th month of June with the Pitts- 
burg agency of the Equitable was witt 
one exception the largest June the 
agency has ever had, the written busi 
tess having been: $1,818,000. For the 
year to date, the agency is considerable 
ahead of last year, the Society as a 
whole having made a gain over last 
year of over 55 per cent.” 

Mr. Duff is first, last and all the time 
an Equitable man, enthusiastic, capable 
amd extremely courteous. He should be 


a great success in his new position. 





Result of State Mutual of Rome Exami- 
nation Being Printed for Publi'c Dis- 
tribution. 





Atlanta, Ga., July 8. (Special) .— 
Comptroller General Wright, in charge 
of the Insurance Department of this 
State, has placed the report of the ex- 
amination of the State Mutual Life In- 
surance Company of Rome, by S. Her- 
bert Wolfe, together with the reply of 
President C. R. Porter and Mr. Wolfe’s 
answer to the latter’s comments, in the 
hands of the printer for reproduction 
in pamphlet form. 

Nothing definite has been given out 
officially from the Insurance Depart- 
ment but the opinion prevails here that 
Comptroller Wright will spring a gen- 
uine surprise by endorsing, in a large 
measure, the findings of Mr. Wolfe. 

It is expected that the report and 
the comments by the Department wil! 
be made public tomorrow (Thursday). 





ADMINISTERED WITH FIDELITY. 





Massachusetts Insurance Department 
Finds Much to Commend in John 
Hancock Mutual. 





Tie report of the examination of the 
John Hancock Mutual Life by the Mas- 
sachusetts Insurance Department gives 
the company admitted assets of $48,- 
164,927; liabilities, including reserve 
for the fulfilment of all outstanding con- 
tracts, $43,409,092; surplus to policy- 
holders $4,755,833. 

The bond holdings of the company, 
aggregating over $25,000,000, were val- 
ued according to prevailing sales on 
December 31, 1907, which is consider- 
ably below current prices. 

On $15,280,000 first liens on real es- 
tate held January 1, 1908, only $5,872 
interest was overdue. Three-fourths of 
this amount was paid within eight days. 

The real estate holdings, including 
the company’s home office building are 
placed at approximately $4,000,000, 
which is considered a most conserva- 
tive figure. 


In the matter of dealing with the as- 
sured, the payment of claims, etc., it 
was found that the company has been 
prompt and fair in carrying out the 
terms of its contracts. 

Summing up their report, Deputy 
Fletcher and Examiner Hodgkins who 
conducted the examination said: 

“ The remarkable and steady pro- 
gress of the company can be appreci- 
ated only by comparison, the premium 
income having increased during the past 
ten years from $5,773,144 in 1897 to 
$17,410,728 in 1907. The surplus to 
policyholders increased during the same 
period from $901,718 to $4,755,835, while 
the number of policyholders increased 
from 916,368 to 1,805,277. 

“This examination has not only in- 
cluded an investigation of the transac- 
tions of the company during the year 
and its financial standing of December 
3ist last, but has covered the general 
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tion of the interests and treatment of | 
policyholders. We find that the finan- | 
ces of the corporation are administered | 
with fidelity; that the business is con. | 
servatively conducted with commenda- | 
ble ability; that the millions of policy- | 
holders and beneficiaries are fairly and | 
equitably treated and their policy con- | 
tracts amply protected. To conserve 
the best interests of the present and 
prospective policyholders and their ben- | 
eficiaries is the one object which the 
officers of the corporation appear to 
have always in view.” 





Removes to Chattanooga. 





general | 


| 


C. J. Hebert of Nashville, 
agent of the Reserve Loan Life for 
some thirteen Southern States has re- 
moved his headquarters to Chatta- 
nooga, Tenn. This step is taken be-| 
cause Chattanooga igs more centrally | 
located as heaquarters for the territory | 
covered than Nashville. 








The Cincinnati Life Insurance Com- 
pany of Cincinnati, with a capital stock 
of $100,000, in 10,000 shares of the par 
value of $10, has been incorporated at | 
Coiumbus, O., to do a general life and ac- | 
cident business by the endowment, in- | 
dustrial or any other plan, and to grant, 
purchase and dispose of annuities, real | 
and personal property. Among the in- | 
corporators are George B. Cox, the Cin- 
cinnati Republican “boss,” and James H. 
Williams, chairman of the Republican | 
State executive committee, besides a 
number of politicians of lesser note in 
both parties in the State. There are to 
be not less than five nor more than 21 
directors, and the annual meetings are 
to be held the third Tuesday in January. | 


Politicians in Life Insurance. 
| 
| 
| 


Frank Tracy with Aetna Life. 





Frank Tracy formerly general agent 
of the Penn Mutual Life and who re-| 
cently sold out his interests to Mr. | 
Miller of Rochester, N. Y., has joined 
the forces of the Aetna Life at Buffalo, 
succeeding Joseph B. Thebaud. Mr. | 
Tracy started in the business some ten 
years ago, writing for the Prudential, 
ard has always leaned toward non-par- 
ticipating. insurance. He is a splendid 
personal writer and ranks well in the 
community. 





E. L. Porter. 





E. L. Porter, one of the most promi- 
nent life underwriters of Pittsburg and 
a member of the Equitable Life Agency 
died on Saturday of last week at the 
early age of 47 years. 

Mr. Porter was the type of man the 
business could illy afford to lose. A 
Yale graduate. capable lawyer, forceful 
character and personality, he was a} 








YOUR EYE, PLEASE! 


credit to the profession. | 
| 


IN USE MAY I, 1908 | 


__ New Premium Rates ~- 
New Surrender Values = 


New Policies - 


Low | 
LARCE | 
HIGHLY LIBERAL 


ANO BACK OF THEM. THE 


MASSACHUSETTS MUTUAL 


LIFE INSURANCE COMPANY 
SPRINGFIELD, MASS. 


INCORPORATED 1851 
F. W. SMALLMAN, Manager of Agents for New York City 


1401 Empire Building 
F. C. SANBORN, Manager for Eastern Massachusetts 


| 
| 
| 
31 Milk Street, Boston | 


JEFFERSON 


Standard Life Insurance Co. 
RALEIGH, NORTH CAROLINA 
STRONGEST IN THE SOUTH 


Surplus to Policyhdlders 
$490,291.07 

WRITE REGARDING TERRITORY 

C. W. GOLD, Superintendent 





THE 


Union Central 


Life Insurance Co. of Cincinnati 
Established 1867 





Has the following unrivaled points of 
superiority which make its policies easier 
to sell than those of any other company: 
Highest rate of interest earned, low death 
rate, low expense rate—resulting in lowest 
cost to policy-holders. Its new i908 poli- 
cies are simple in verbiage and most liberal 
in provisions. THE UNION CENTRAL has 
no investments in stocks or bonds. 


JESSE R. CLARK, —E. P, MARSHALL, 


President. Vice-President 





( Course of Insurance Education 


Our: Department for Furnishing 
( Prospects. New Model Policy 


wit Plough the Field and Assure 
the Harvest for Good Agents. 


Phenix Mutual 
Life Ins. Co., 


HARTFORD, CONN. 


Write Home Office. 








SPECIAL 
CONTRACT 
SALESMEN 


Get my new policy. Leads them all. 
1 know just what you need, and have 
got it. This is quick action tor you. 
Write me to-day: 
CURTIS J. HEBERT, 
Southern Manager 


The Reserve Loan 
Life Insurance Company 


James Building, 
CHATTANOOGA, TENN. 
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HOME LIFE INCREASES CAPITAL. 





To Be Subscribed by Present Stock- 
holders—State Requirements Make 
Step Advisable. 





As a culmination of the consideration 
given for several years past, the Home 
Life Insurance Company of this city 
has decided to increase its capital stock 
from $100,000 to $500,000. Under the 
previsions of the By-Laws of the cor- 
peration, the present stockholders are 
privileged to subscribe for the new is- 
sue at par, or $100 per share. 

In an interview with a representative 
ef The Bastern Underwriter, President 
George E. Ide stated that the action has 
not ‘been taken without careful consid- 
. eration. The company has made magni- 
ficent progress during the past fifteen 
years, and has attained such a position 
as regards size that the present capital 
seems entirely too small. 

The Home Life Insurance Company is 
one of the few institutions that charge 
the entire accumulations under deferred 
dividend contracts as a liability; in fact, 
every item accruing to the policyholder 
is so charged. ‘As a result the surplus ac- 
count hag been brought down to a mini- 
mum, The $400,000 paid in by the 
stockholders will of course be that much 
additional surplus, or security to policy- 
holders. 

Another feature influencing the action 
is the requirements in some States that 
a company have more than $100,000 cap- 
tal. In New Hampshire, for instance, 
where the Home Life desires to tran- 
sact business $200,000 is necessary. 
California also requires a larger capi- 
tal and while reminding the Home Life 
of this provision the Commissioner of 
Insurance has not deemed it advisable 
to enforce same in as much as the com- 
pany was already doing bysiness there. 

The directors of the Home Life are 
among the largest stockholders, and 
take a very active interest in the com- 
pany’s affairs. While deeming it wise 
to increase the surplus account, it is 
not desfred to do so at the expense of 
the policyholders. 





LEAVE LIFE INSURANCE FIELD. 





Robert J. and Stanhope Fleming Resign 
Agencies of Mutual Life At Des 
Moines and Omaha. 





One of the field surprises of the past 
week was the announcement of the res- 
ignation of the Fleming Brothers, Rob- 
ert J. and Stanhope, as general agents 


of the Mutual Life in Iowa and 
Nebraska, the change taking effect 
July 1. 


For twelve years previous to 1905 the 
Fleming held the general agency of 
the company for the territory above 
mentioned. At that time a division 
was made in what was known as the 
“Big Four.” John A. Fleming assumed 
charge of southern and eastern Iowa, 
which position he will still retain. R. 
J. and Charles Fleming continued the 
general agency at Des Moines and Stan- 
hape Fleming went to Omaha to handle 
the Nebraska territory. 

About a year ago the Fleming Broth- 
ers erected a fine office building in Des 
Moines, and it is the intention of R. J. 
Fleming to manage this property. The 
successor to his agency in Des Moines 
is A. W. Brown, who was for several 
years connected with the agency, but 
Was more recently cashier of the Mil- 
waukee office. 





Three Against Five. 





Harold Pierce of Philadelphia, J. J. 
Parker of Cleveland and E. S. Heyman 
of Chicago, New York Life men, have 
been selected to stack their combined 
ability as producers against that of any 
five men in the company’s service for 
production during the month of July. 
Twenty-four quintets scattered through- 
out the country will endeavor to excel 
the above trio. 

The business for the month of July 


will be a testimonial in honor of Presi- 
dent Darwin P. Kingsley. 





LACY WITH SOUTHERN LIFE. 





Capable Young Insurance Man Becomes 
Vice-President and Actuary of Fay- 
etteville Company. 





B. W. Lacy, Jr., formerly Secretary 
and Actuary of the South Atlantic Life 
of Richmond, Va., has _ accepted 
the position of Vice-President Actuary 
of the Southern Life of Fayetteville, N. 
C. He assumed the duties of his office 
on July 6, 1908. 

Mr. Lacy has made an enviable repu- 
tation throughout the Southern States 
as one of the best posted, and one of 
the most accurate and competent insur- 
ance men. He understands the ins and 
outs of the business thoroughly, and 
has wonderful executive ability. He 
was for several years with the Life In- 
surance Company of Virginia, and has 
also been Secretary and Actuary of the 
State Mutual Life Insurance Company, 
of Rome, Ga. 

President Strudwick, of “The South- 
ern Atlantic,” in speaking of the ap- 
pointment said: 

“I congratuate ‘The Southern Life’ 
upon securing the services of Mr. Lacy, 
for I regard him as the brightest young 
insurance man of the South.” 





CALLED FROM MUTUAL LIFE. 





H. P. Hammond Leaves Company’s Ser- 
vice to Become Actuary of Connec- 
ticut Insurance Department. 





In succession to J. H. Woodward, late- 
ly resigned to become assistant actua- 
ry of the New York Insurance Depart- 
ment, H. P. Hammond has been ap- 
pointed actuary of the Connecticut In- 
surance Department at an annual sal- 
ary of $3,000. Mr. Hammond has been 
in the actuarial department of the Mu- 
tual Life and is highly recommended 
for his professional ability. 





Spending A Vacation. 





‘theodore T. Johnson, vice-president 
of the Washington Life is enjoying a 
two-weeks’ vacation at Beaverkill, Sul- 
livan County, N. Y., where his family 
are spending *he summer. G. L. 
Plumley, actuary of the company also 
finds that place a delightful spot for 
rest and recreation. During the sum- 
mer he makes week-end trips, re‘urn- 
ing Monday morning. 





In Memory of Its Founder. 

On June 15, the third anniversary of 
the death of William Butler Wood- 
bridge, founder of the Columbian Na- 
tional Life, a bronze tablet was placed 
in a prominent position at the home 
office of the company bearing the fol- 
lowing inscription: 

In Memoriam 
William Butler Woodbridge 
founder of 
The Columbian National Life Insurance 
Company. 
1870-1905 








UNDERWRITER. 


° WANTED. 





STOCK SALESMEN.—A fully pro- 
tected and guaranteed Life Insurance 
Agency Company’s stock is being of- 
fered to the public. It is a thoroughly 
established, dividend paying proposition, 
and secured by the underlying guarantee 
of a large Trust Company. Salesmen 
will be furnished with an attractive and 
complete selling kit, and full line of let- 
ters of endorsement, and acknowedge- 
ments of receipt of dividends from stock- 
holders, who are among the most sub- 
stantial and well-known business men— 
bankers, manufacturers and educators— 
in the South. Liberal compensation to 
salesmen of ability. Address—Southern 
Profit, Care Eastern Underwriter, New 
York, N. Y. 





PROGRESSIVE, AMBITIOUS SALES- 
MEN, CAPABLE OF EARNING FROM 
$3,000 TO $5,000 PER ANNUM. ONLY 
CAPITAL NECESSARY, A LARGE AC- 
QUAINTANCE AND A DETERMINA- 
TION TO SELL THE MOST POPULAR 
AND PROFITABLE LINE OF INVEST- 
MENT SECURITIES ON THE MAR- 
KET. AN INTERVIEW WILL INTER- 
EST AND SATISFY THE MOST SKEP. 
TICAL. ADDRESS, GIVING EXPERI- 
ENCE AND RECOMMENDATIONS, 
“ALLISON,” EASTERN UNDERWRIT- 
ER. 


SPEND YOUR VACATION IN THE 
FAMOUS COOL BERKSHIRE HILLS. 
Three good men can get an A. 1. con- 
tract for two months’ work. Address 


with references, Box 1545, Springfield, 
Mass. 


Two good men to act as special 
agents and assist sub-agents to close 
business; only those who understand the 
work and can give satisfactory refer- 
ences, also have confidence enough in 
their own ability to earn $30 to $50 per 
week and expenses. Address “Pennsy!- 
vania.” Eastern Underwriter office. 





A number of life insurance men on 
salary, commission and expenses, to ap- 
point agents, work with them and super- 
vise the work in the home state of a 
newly organized old line life insurance 
company. Managed and controlled by 
men of experience, and ability. A 1 
references required. Address “Jud- 
son,” Eastern Underwriter office. 





Leaves Y. M. C. A. Work for Insurance. 





Jere H. Barr, general secretary of the 
Y. M. C. A., at Lebanon, Pa., for the 
past six years, will leave the post on the 
first proximo to handle the liability 
branch of the Aetna Life at Reading. 
Mr. Barr’s brother-in-law, J. W. Essick, 
of Reading, is general agent of the 
company for the Pennsylvania counties 
of Berks, Schuylkill, Lebanon, Lancas- 
ter, Chester and Northampton. 





MUTUAL 


LIFE POLICIES 


Are Easiest to Sell 


Because Yearly dividends have been 
a 


increased for the last three years 1906-7-8 


at a rate equaled by no other company. 
Cash values guaranteed in the new life and endowment policies, are equaled by 


few companies, and excelled by none. 


Attractive features have been added to standard policy forms. 
Liberal terms offered producing agents under the 1908 contracts. 


GEO. T. DEXTER, 2nd Vice-President 


information, ad 


THE MUT 


UAL LIFE 


Insurance Co. of New York 


84 Nassau Street, 


NEW YORKH, N. 


| {PINE AND WILLIAM STS., NEW YORK CITY 


Favorable Mortality 
—AND— 
Economy of Management 


THE 
Provident Life 


AND Trust Company 


OF PHILADELPHIA 
Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 











STATE Mutual Life 
Assurance Company 


Worcester, Mass, 


_ 


Incorporated 1844, 





Financial Statement, Jan. 1, 1908. 





Se eee Sars $29,845,723.08 
DED aitde asiwenesaien 28,286,361.96 
SED Sv céwewces $1,559,361.12 





A. G. BULLOCK, President. 
Burton H. Wright, Secretary. 





1860 48th Year 1905 


Home LifelnsuranceCompany 


of New York. 


GEORGE E. IDE. President 
PD  aBatoiuds ab kacdeewids $20,004,853.63 
Liabilties (including Divi- 

dend Endowment Fund) 
| Dividend Endowment Fund 
| (Deferred Dividends)..... 1,795,020.00 
| Net Surplus................ 769,435.43 
| Insurance in Force......... 86,193,296.87 
| The 48th Annual Report shows a gain 
|in the amount of insurance in force; that 
|assets were increased nearly $1,000,000, 
| and that over $300,000 was paid to policy- 
holders in dividends. 





17,440;398.20 





BERKSHIRE 
LIFE INSURANCE CO 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial con iition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts. commends itself both to poiicy- 
holder and agent. 

For circulars and rates address 
EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass 
DYER & FOSS, General Agents 


JOHN 8. ROBINSON, General Agent 
263 Broadway, New York 





Commercial Union Assurance Company 


(Limited) 
OF LONDON. 
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MEETING IN ATLANTIC CITY. 





(Continued from page 1.) 
that of imparting information 
moulding public opinion. 

Taking the “Middle Course.” 

Speaking of the constructive work 
which lies before the Association Mr. 
Alexander said: 

“An opportunity for constructive 
work which lies before this Association 
is found in its consideration of the effect 
on loss ratio due to the special features 
embodied in most accident policies, 
and particularly in the more recent 
forms. This question is one of the most 
vital of those which have been up for 
consideration and yet remains unset- 
tled. At former meetings we have 
found that the suggestion of recession, 
so far as the benefits and limitations of 
the contract were concerned, was re- 
pugnant to the ideas and judgment of 
the members at that time and it seemed 
to be the prevailing opinion that the 
companies were not called upon to di- 
minish the munificence with which they 
have embellished and adorned their re- 
spective policies. The decision of the 
Association in convention assembled 
outweighs any personal opinion and yet 
I feel obliged to say that in my judg- 
ment the question still confronts us. 
We have repeatedly been told that the 
public is paying too dearly for its in- 
surance. We have, with equal frequen- 
cy, assured ourselves that it is impossi- 
ble for us to reduce our premium 
charges and continue in the business. 
Caught between the horns of this dilem- 
ma we have endeavored to adopt a mid- 
dle course and attempted to persuade 
the public that it was getting more for 
its money by incorporating in our con- 
tracts, features which promised indem- 
nities in large sums payable under con- 
ditions which, as a matter of fact, we 
expected would seldom or never happen, 
and further, expecting that although we 
could persuade the public that it was 
getting more for its money we would, 
nevertheless, not be called upon to cash 
our promises. 

Some Pointed Queries. 

Have we realized our expectations? 
Have we secured increased sales of pol- 
icies sufficient to compensate for the 
. increased loss of ratio? Has this move- 
ment been in the right direction and 
is the “self-selling” policy sufficiently 
self-selling to compensate for the extra 
loss it entails? It seeems to me that 
these are questions worthy of the most 
serious consideration by this Conven- 
tion to determine whether or not better 
results both to the public and to the in- 
suring companies could not be obtained 
by offering to the public simpler con- 
tracts of disability protection. Would 
a greater measure of success attend our 
efforts if we simplified our policies? We 
necessarily employ high-grade represen: 
tatives in the field because our present 
contract forms are complex and be- 
wildering. Would a simplification ena- 
ble us to obtain more satisfactory agents 
and more profitable net results? I would 
not be understood by the questions I 
have asked on this subject as necessari- 
ly advocating all that my questions im- 
ply. I have intended simply to point 
out to the Convention that here is a 
question worthy of the most serious 
consideration and study. 

Secretary Robinson followed with his 
report which we present in full here 
with: 


and 


Secretary’s Report. 

Since the last Convention there has 
been reported to me no companies with- 
drawing from membership. 

The Executive Committee have elect- 
ed to membership the Columbian Na- 
tional Life Insurance Co., of Boston, 
Mass., of which Sidney N. Moon is the 
manager of the Accident and Health 
Department. The Central Accident In. 
surance Co., of Pittsburg, having gone 
out of business is of course dropped 
from the list. The number of compa- 
nies now on the roll is 57. 

These companies have almost with- 
out exception made a substantial gain 
both in policy income and assets. 





I said last year in my report that if 
an Association of such magnitude is 
not an enormous power for good in the 
business of casualty underwriting, it 
would seem to be entirely the fault of 
the members of it. I wish now to em- 
phasize that point. We, as an Associ- 
ation have been criticised in several 
quarters because of the lack of actual 
results, accomplished. However just or 
unjust the strictures may be, it must go 
without saying that the companies con- 
stituting this Association are missing 
the benefits that ought to accrue, large- 
ly because they do not take a more ac- 
tive part in the work of the Association. 

Nothing is more vital to the Accident 
insurance business than a correct and 
complete classification of risks, and yet 
Mr. Faxon tells me that but a small 
number of the companies furnish him 
during the year with the names of new 
occupations, or the changes of old ones 
which should go into the book. 

A comparison of the statement of the 
companies show that their loss ratio 
for sickness is considerably higher than 
for accident. The work of Dr. Keelor’s 
committee is intended to give us the 
correct figures upon this very impor- 
tant class of business; and yet I am in- 
formed that comparatively few com- 
panies have furnished him with the in- 
formation asked for. So far as my work 
is concerned I get replies to my com- 
munications from about fifty per cent 
of the membership. At the last Con- 
vention the Secretary was directed to 
ascertain how many companies had 
adopted the “Germ Clauses,” (which 
after much consideration had been sub- 
mitted by the Committee), and what 
the results had been. About eleven 
companies replied. The experience of 
our worthy President leaves much to be 
desired in this matter. I believe this 
Association should in passing a vote 
of censure, upon itself solemnly re- 
solve to amend. 

As Secretary I attended the meetings 
of the Executive Committee held in 
New York, October 15, 1907, and Febru- 
ary 15, 1908. A summary of the things 
there taken up has been forwarded to 
each company in my circular letters 
Number 6 and 7. 

There is nothing further therefore to 
be reported upon at this time. 

The duties of the Secretary consist 
largely in seeing that the members are 
posted regarding the work of the As- 
sociation. This has been done; conse- 
quently, I will not take up your time 
with a more lengthy report. 

Treasurer Fibel was the recipient of 
hearty applause, when in the course of 
his report he announced that the funds 
of the Association had been withdrawn 
from the Knickerbocker Trust Company 
of New York, but three days before the 
suspension of that institution. 


Unusual attention was paid the read- 
.Lg of the report of the executive com- 
miitee by its chairman, William Bros- 
mith. In part the report stated: 

EXECUTIVE COMMITTEE REPORT. 

Chairman William Brosmith, general 
counsel of The Traveler’s gave the re- 
port of the Executive Committee. 
Speaking of the action of last years’ 
Convention in regard to standard pol- 
icies, he said: 

“That a number of companies should 
have concluded during the year to make 


radical changes in the ger “a i 
cident and health contracts, 
hitherto been accepted as “standard, 
justifies alike the position taken by | 
those companies which opposed any at- | 
tempt to bind the members of the As- 
sociation to uniformity of action and 
the position repeatedly urged that the 
strength and influence of the Associa- 
tion must depend on the voluntary ac 
ceptance of the suggestions brought out 
in the discussions and addresses which 
appeal to the representatives of compa- 
nies as wise and proper. These discus- 
sions were highly instructive and have 
already produced good results in many 
ways.” | 
Missouri Suicide Law. | 

Whilst recognizing the injustice of 
the Missouri Suicide Law, the require- 
ments of which are well known to our 
readers, the executive committee be- 
lieves the situation must be handled 
through the Legislature. The report 
says: 

“There is but one revenue for relief 
and that is an appeal to the Legislature 
for such an amendment of the statute 
as will exempt from its provisions con- 
tracts of accident insurance. In this | 
connection we recommend that at the) 
next session of the Legislature of Mis- | 
souri, this Association and its members | 
make a full presentation of the injus- | 
tice of this statute in its present form | 
and urge an appropriate amendment.” | 
Including the Dominion Es 





sixteen legislative sessions have been 
held since the beginning of the year. 
In Canada, South Carolina, Maryland 
Mississippi, New York, Louisiana and 
Oklahoma measures seriously affect- 
ing the interests of accident and health 
insurance companies were introduced 
and required careful attention and en- 
ergetic action on the part of the Com-| 
mittee. 


Insurance Taxation. 

Attention was called to a movement 
in co-operation with the Board of Cas- 
ualty and Surety Underwriters, to com-| 
pile statistics regarding taxes imposed 
on insurance companies in comparison | 
with amounts paid by other corpora- 
tions. This work supplemented similar 
effort by life, fire and marine insur- 
ance companies. Blanks were prepared | 
and sent to 108 companies. Up to July 
first returns from 38 stock companies 
and 18 mutuals had been received. 
Commenting upon this apparent disin- 
terestedness, the Committee says: 

“In view of the claim that is frequent- 
ly made that too little of practical work | 
is accomplished by associations of in-| 
surance companies, we were surprised | 
at the lack of interest in a matter of so 
much practical importance. Apart from 
the statistical value of such a compila- | 
tion, it must appeal to everyone con-| 
nected with the business of insurance 
that this movement to inaugurate a fair | 
and uniform system of taxation is the! 
most important work undertaken for 
years in the interests of companies and 
policyholders. = 

“During the year 1906, 38 stock com- 
panies engaged in the transaction in | 
the United States of different forms of | 
casualty insurance received for pre-| 
miums $47,735,022.84 and paid thereon | 
in taxes, excluding taxes upon real es-| 
tate and publication fees, $854,077.71. | 
Of this amount $642,953.62 was paid for | 








all under one policy. 


is the best. 


JOHN N. McEAcHERN, President 
R. H. Dosss, First Vice-President 





Industrial Life and Health Insurance Company | 


Home Office: 502-511 Austell Bidg., Atlanta, Ga. | denaien 


Insures men, women and children against loss by sickness, accident and death, 
Premiums, 5 cents to 50 cents per week. 


Organized 1391, enjoys seventeen years of unprecedented success; maintains 
seventy-five branch offices in Georgia, North Carolina, Alabama and Florida. 
Closed the year 1907 with marvelous results. To be fully appreciated, our policy 
contract must be compared with other companies, you being the judge of which [| 
We know the verdict will favor our contract. 


(Continued on page 14.) | 
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8. C. McEAoHERN, Second Vice-Pres. 
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METROPOLITAN 


Life Insurance Co. 


(Incorporated by the State of New York) 
“The Leading Industrial 
Insurance Company in 
America”’ 





AGENTS WANTED. 


Any honest, capable and industri- 
ous man, who is willing to begin a 
the bottom and acquire a complete 
knowledge of the details of the busi- 
ness by diligent study and practical 
experience, can, by demonstrating his 
capacity, establish his claim to the 
highest position in the field. It is 
within his certain reach. The oppor- 
tunities for merited advancement are 
unlimited. All needed explanations 
will be furnished upon application to 
the Company’s Superintendents in 
any of the principal cities, or to the 
Home Office, No. 1 Madison Avenue, 
New York City. 


RELIANCE LIFE 


PITTSBURGH 





Policies Fhat Can’t Be Beat 


Assets 
Over Two and One-Half 
llillions 


Exceptional opportunities for General 
Agents in 


PENNSYLVANIA 


OHIO, IOWA AND ALABAMA 





THE 
Inter-State Life 
Assurance Company 


Has more than $1,100,000 in securi- 
ties deposited with the Auditor of State 
of the State of Indiana for the protection 
of its policyholders. 

Has just issued new policies of great 
attractiveness, carrying provisions which 
GUARANTEE 

Reduction of premiums annually. 

Annual Loan and Gash Values. 

Automatic Extended Assurance. 

Paid-Up Assurance. 

Change of Beneficiary. 

Days of Grace. 

Valuable options of Increasing Assur- 
ance or Decreasing Cost. 

Payment in Installments or as a 

Agents Wanted. 
Address the Company. 


Indianapolis, Ind. 





A COOD PROPOSITION! 


THE EASTERN UNDERWRITER 
106 WILLIAM ST., NEW YORK CITY 
Price $3 Per Annum 
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INDUSTRIAL DEPARTMENT 





The Germantown staff of the Pruden- 
tial had a gala day Saturday, June 20th. 
it was the second anniversary of Mr. 
Charles Gronquist as superintendent, 
and his staff put up a neat job on him. 
Upon reaching the office he found it 
beautifuNy decked out with palms and 
flags, and in a prominent place was a 
large bouquet of choice flowers, with 
ribbon streamers suitably inscribed. 
Inypector John Meyer (who had greatly 
helped to make this occasion a success, 
ana all unknown to C. G.) was on hand. 
As a further mark of their high esteem 
for their superintendent the staff pre- 
scented him with 192 applications, for 
$19.36, and $4,500 of Ordinary. It is 
needless to say that Mr. Gronquist was 
delighted and he made it plain to Mr. 
Meyer and the staff that he was so. 





If any progressive superintendent is 
short on enthusiasm and wants a de- 
monstration on “How to enthuse a staff 
of industrial workers on a hot summer’s 
day,” he wants to visit the Metropol- 
jcan’s Murray Hill district and inter- 
view Superintendent Sinclair’s black 
hoard of the present week. Do not de 
lay. Donald did it. 





An item in a late issue of the Colonial 
News deserves more than passing no- 
tice and should be read and reread by 
assistant superintendents of every in- 
dustrial company. 

“The company is frequently wearied 
with letters of excuse from some assist- 
ant managers who make decreases two 
or three weeks in succession and then 
furnish one large increase in a supreme 
effort to cancel the unsavory record. 
This is not debit making after the Col- 
onial fashion. This does not represent 
that stable and even character of results 
which the company expects. The Colo- 
uial plan is to have every agent write 
his full quota of applications each week 
so that the assistancy records may be 
established without any spurts what- 
ever, and not drop below the weekly 
allotment at any time. There are some 
representatives who imagine that hav- 
irg accumulated an increase in excess 
of the allotment for one or two months, 
the company will be well satisfied 
to have such an achievement followed 


by steady decreases provided the figures 


do not get too low. This is utterly 
foreign to the spirit by which the com- 
pany’s business has been built, and it 
may be said very frankly that an assist- 
ant who operates in this fashion is lia- 
ble to lose his commissions very sud- 
denly. The company’s expectations are 
always reasonable, and the increases 
should therefore be made without new 
business whirlwinds.” 


George W. Fash, former superintend- 
ent of the Metropolitan, Williamsburg- 


Brooklyn district has wisely accepted . 


an assistancy with Superintendent H. 
C. Stieglitz of the Stuyvesant Height- 
Brooklyn district. George is one of that 
kind that can make good and his future 
prospects are most encouraging. 





- 


Division Manager Perry and Superin- 
teudent Hargreaves were guests of Sup- 
erintendent W. F. Harvey of the Pruden- 
tial Philadelphia 2 district at a dinner 
given by Mr. Hardy to his assistants at 
Belmont Mansion, Fairmont Park, on 
June 19. An enjoyable time was spent; 
evidences of loyalty to President Dry- 
den and Superintendent Hardy, with a 
grand effort on the part of latter, which 
was enthusiastically received, wound up 
the evening’s pleasures, 





“Never say die,” is the motto of the 
Camden, N. J., district leaders of the 
John Hancock. The motto is an old 
one, but Superintendent Rhodes thinks 
it always appropriate and well fitting 
to his nervy staff. 


Twenty-five Prudential superintend- 
encies which lead in industrial increase 
for 1908. H. R. Kendall, Louisville; P. 
H. Showalter, Denver; A. X. Schmitt, 
Chicago 2; C. W. Godfrey, New York 2; 
J. H. Monteith, Peoria; A. Huebner, 
New York 5; E. E. Litz, Omaha; C. V. 
Dykeman, Long Island City; G. W. Lam- 
son, Chicago 5; G. S Wainwright, 
Washington; B. R. Cosby, Parsons; J. 
R. Ireland, Chicago 10; J. S. Kendall, 
Chicago 1; F. B. Reilly, Brooklyn 5; E. 
J. Nealy, Chicago 3; A. A. Jekel, St. 
Iouis 4; A. C. Grant, Milwaukee 1; W. 
H. Joyce, Buffalo 1; W. S. Barnes, Bl- 
mira; W. J. Crook, Salem; A. Chobot- 
sky, New York 6; W. E. Quinlin, Potts- 
ville; P. F. Kielty, Wilkesbarre; M. L. 
Mohor, Boston 1; J. J. Quigley, Red 
Bank. 





The hustlers in the Brooklyn 1 dis- 
trict of the John Hancock are away 
ahead of the game and while business 
may be a little more difficult to write 
than in the past, an additional hour’s 
work, each day brings the average up, 
hence ‘we are not complaining,” quotes 
Superintendent P. M. Woods. 





Superintendent H. W. Pitman of the 
Metropolitan, Newark, N. J., district has 
ene of the most efficient staffs in the 
country, no drones, no “has beens,” and 
from present indications both the in- 
dustrial and ordinary allotments wil! 
be made long before the close of the 
year. 





Promotions to assistancies 
Colonial: Chas. E. Winter, 
Union; Edward Thompson, 
Thomas M. Devers, 
Buch, Harlem. 


by the 
Town of 
Jamaica; 
Chester; Leon 





The Prudential Allentown, Pa., dis- 
trict. workers do not consider hot 
weather, depression in business nor re- 
buffs;*the non-par contract of the Pru- 
dential, says Superintendent Miller is 
a money maker and we had a surplus 
of hard earned doluars for the 4. 





SIDNEY N. MOON. 

The front page of “The Columbian,” 
published by the Columbian National 
Life contains an excellent portrait of 
Sidney N. Moon, manager of its Accli- 


I haven’t faith in the man who com- 
plains 
Of the work he has chosen to do. 
He’s lazy or else he’s deficient in brains, 
And maybe a hyprocrite too. 
He’s likely to cheat and he’s likely to 


rob; 
Away with the man who finds fault 
with his job! 


But give me the man with the sun in 
his face, 

And the shadows all dancing behind, 
Who can meet his reverses with*calm- 

ness and grace, 

And never forgets to be kind; 

For whether he’s wielding a specter or 
swab, 

I have faith in the man who’s in love 

with his job. Pit ntnnsrint 
dent dent and Health Department. “Of Mr. 
Moon’s services across the ocean “The 
Columbian” says: 

“According to the system prevalent 
in England some years ago, Mr. Moon 
served a four-years’ apprenticeship un- 
der articles with the Life Association of 
Scotland, and during that time was in- 
structed in the details of the business 
from the beginning, up to the actuarial 
valuation. Mr. Moon joined the Insti- 
tute of Actuaries of England several 
years ago and took the examination for 
A. I. A., the membership of which he 
has retained up to this time. Subse- 
quent to serving his apprenticeship, 
Mr. Moon was appointed to the Com- 
mercial Union, Life Department in Lon- 
don, where he had charge of the Indian 
branch. This proved a very valuable 
experience as the mortality among the 
natives of India was entirely different 
from that of other countries. Special 
mortality tables had to be calculated, 
special rates of premiums and an en- 
tirely independent valuation of the lia- 
ablities for policies in force. In fact, 
this proved to be a small company with- 
in a company, and the charge of this 
department gave an insight into every 
detail of the life insurance business. 
When the Employers Liability Act was 
passed in England and a corporation to 
transact insurance against the risks as- 
sumed under the act was formed, Mr 
Moon, and a number of other gentlemen 
from the Commercial Union, were se 
lected to take charge of the new ven- 
ture. A few years later, when the com- 
pany opened business in this country, 
Mr. Moon was sent here to apply the 
experience gained in the Old Country 
to liability underwriting.” 





J. G. Walker, President. 


T. Wm. Pemberton, 1st Vice.Pres. 


W. L. T, Regerson, Secretary. 


ORGANIZED 1871 


Life Insurance Company oF virginia 


HOME OFFICE, RICHMOND, VIRGINIA. 


The PIONEER Southern Industrial Life Insurance Company. 
The OLDMST Southern Life Insurance Company. 
The LARGEST Southern Life Insurance Company. 


The Most Appreved Ferms of Life, 





Endowment and Industrial Policies Is 


sued on Faverable Terms. 


se 


dasahtackecnsauth-cie OVER— $3,500,000 


pekeiatencenees onaie OVER—-$60,000,000 


Total Payments to Policyholders since Organization NEARLY—$8,000,000 








INDUSTRIAL 


INSURANCE 








H. POLLMAN EVANS, President 


OUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for a few additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


Head Office, TORONTO 








Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most liberal Industrial Policy 








Canvassing Literature 
A BANKINC PROPOSITION 


Contrasting The Merits of Life Insurance 
With Savings Banks. 


A SERIES OF APOLOCIES 


How The Royal Arcanum Hoodwinked 
Its Members. 


Price $1 per 100; $2.50 per 500 
——— $4 per | ,000.—__—_—_—_——_- 


DO RICH MEN NEED 
LIFE INSURANCE? 


By EDWARD A. WOODS 
An Invaluable Canvassing Docum ent 
10 Cents Per Copy; 500 Copies $6.00 








Special advertisements printed on orders 
of 1,000 or over, without charge. 


Address THE EASTERN UNDERWRITER 


105 WILLIAM S&T. 
NEW YORK CITY 





It Has Brought 
and is Bringing 
Successful and Experienced Field 


Men to the Agency Force of the 
Company. 





The NEW Low-Cost 
Life Insurance Policy 


of 


The Prudential 


We want Agents. 

We want Managers. 

We want YOU! 
—— 


The Prudential Insurance Company of America 
Incorporated as a Stock Company by the State of New Jersey. 
JOHN F. DRYDEN, President. 

Home Office, - - NEWARK, N. J. 





Pittsburgh Life & 


Trust Company 
Pittsburgh, Pa. 


Ww. C. BALDWIN, President 
Issues the best Life—Accident and Health 
Policies on the market 
POSITIVE INSURANCE POLICIES 
Say what they willdo - - Do what they say 
Solicitors of this Company have a broad 
field of action 
CONTRACTS MADE DIRECT WITH THE COMPANY 
ENDORSED AT HOME 
BE Presse ncted over $4,500,000.00 
HOME OFFICE 


Pittsburgh Life Building, Pittsburgh, Pa. 





MEN WHO CAN 
EARNEST meet the first 
requirement will 
WORKERS find the other twe 
Wanted in promptly supplied 
by the 
Good UNION 
Territory MUTUAL 
Policies recently 
To Sell changed to com- 
Plain ply with revised 
es laws. Everything 
Policies ” to the times, 


Union Mutual | lile Insurance 60., 
PORTLAND, MAINE 
FRED. E. RICHARDS, President 


Epson D, ScoFrELp, Supt. 
180 Broadway, ONow York City 





aither | T CuasE, 8 
HORNTON OCHAsE, Supt, 
eT Adams Sit., Chicago, Ill. 
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This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William street, New York City. B. 
F. Hadley, President; G. A. Watson, 
Secretary and Treasurer. The address 
of the officers is the office of this news- 
paper. Telephone 2497 John. 


B. F. HADLEY, G. A. WATSON, 
Editors. 
T. H. SWARTZ, Business Manager. 


Subscription Price, $3.00 a year; Sin- 
gle Copies, 15 cents. 


Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
Yark, N. Y., under the Act of Congress 
ot March 3, 1879. 


MEETING NEW CONDITIONS. 


Considerable surprise has .been ex- 
pressed at the number of retirements of 
old general agents and managers of the 
Mutual Life Insurance Company and the 
probable cause thereof. 

In sOme instances no doubt the retire- 
ments are due a natural desire to 
embark in a new line of business, but 
in the large majority of cases it is a 





to 


recognition of an impossibility to cope 
with new conditions. 

Under the old method the branch 
manager of the Mutual Life was a 


salaried employe. The policy of the 
ccrpany was to pay practically the en- 
tire cost of securing business in the first 
policy year. In other words give a large 
initial commission and no renewals. 
This gave a manager a tremendous lev- 
erage in getting business not only from 
regular agents, but also from brokers 
and representatives of other companies. 
A man was able to get business not 
alone because of superior ability, but 
in addition by being able to pay for it. 

The company, in adopting the system 
no doubt selected it as being the best 
inasmuch it fixed the cost at the 
time the Was secured, and 
it has resulted in a minimum charge 
against old business, even though some 
charge remains under old contracts. The 
field man, however, in many instances, 
allowed the ability to purchase to re- 
place other great essentials for secur- 
ing business, thus getting into a rut 
which might have produced satisfactory 
results under the conditions which de- 
veloped it, but which undoubtedly has 
proved a millstone under the new order 
of affairs. 

As is well known, the New York law 
limits the amount which may be paid 
for brokerage business, thus practically 
placing all companies and their repre- 
sentatives on the same basis. 

To secure business under these condi- 
tions depends upon ability to operate 
along several lines. First, is that of per- 
sonal production. All good managers 
are producers, but 


as 
business 


not good personal 





the latter is not a handicap by any 
means. In fact it is a stimulating 
effect to be able, when production is 
slack, to go out and set a worthy exam- 
ple of what may be achieved. 

Second, is that of personal mag- 
netism; being able to draw men to the 
agency force and retain them, as work- 
ing factors. This is not a power that 
comes without effort. A manager must 
study .human nature, trade conditions 
and above all have a thorough knowl- 
edge of his own company. 

There are aids which will offset tri- 
fling increased commissions obtainable 
with other companies, and a manager 
should be in position to bring them to 
bear. There certainly is some reason 
why it is advantageous to work for his 
particular company, etc. 

A manager who recently retired from 
the service of the Mutual Life stated 
that he had been given an allotment, 
and that he simply could not make 
good under it. After peIng reminded 
that the results outlined were expected 
from the agency, and not being able to 
produce same, he tendered his resigna- 
tion. 

This seems to be the only course 
open to the company. Where men want 
and receive salaries, the employer has 
a right to expect an adequate return for 
the money expended. In fact under the 
present law it must give an account- 
ing for expenditures. The Mutual Life 
did not ask for the present law but 
compliance therewith is necessary. 
While it might be an enjoyable matter 
to retain old employes, it is an impos- 
sibility where production does not war- 
rant it. 

On the other hand many of the old 
managers have buckled down to the 
new state of affairs and have already 
secured more than the allotment for the 
entire year. New managers are likewise 
producing a satisfactory volume. In fact 
it is reported that the paid-for business 
of 1908 will be more tnan double that 
of 1907, and will aggresare tn amount 
all the company cares to write. 





LAMENTABLE INDIFFERENCE. 





The report of the Executive Commit- 
tee of the International Association of 
Accident Underwriters read at the con- 
vention now in session at Atlantic City 
calls attention to an incident which is 
cause for regret. 

Realizing the proportion of expendi- 
tures necessary <o provide for the ever- 
growing demand for taxes, fees, etc., a 
movement was inaugurated to compile 
statistics which might be used *o bring 
about a change. Naturally the co-opera- 
tion of all companies was desired to 
this end. 

Acting in conjunction with the Board 
of Casualty & Surety Underwriters, the 
association prepared blanks and for- 
warded them to 108 companies. Up 
to July first only 38 stock and 18 mu- 
tual companies responded with the de- 
sired information. It is almost incon- 
ceivable that so little consideration 
should be given to such an important 
matter. 

If anything of a tangible nature is to 
be accomplished, uniformity is essen- 
tial. Can it be possible that the utter 
indifference shown by some companies 
is due to a feeling of security in the 
belief that no matter what the tax may 





Change in the Relations of Empl 
Trend of Legislation and Judicial 





July 9, 1908. 
oyer to Employee, as Shown by the 
Decisions in the Last Five Years.’’ 





By Ralph M. Shaw, of Chicago 





(Continued from last week.) 


Under this law, it makes no dif- 
ference whether the employer em- 
ploys in his business the safest possible 
machinery and the most skilled and able 
workmen, he is liable. More than this, 
even though the employer establishes 
rules, which, if observed, would insure 
absolutely the safety of the employe 
nevertheless, the employe may flagrant- 
ly violate the rule—the violation ma. 
be the sole cause of the injury—and he 
is entitled to recover damages. In the 
passage of these laws, those who be- 
lieve that it is the duty o: the state 
taken as an aggregate, to fix and con 
trol the business of its members, taken 
as individuals, have apparently gained 
complete control and in England there 
is no such thing as a written consti 
tution to which the citizen may appeal) 
in case of violated rights. With refer- 
ence to this law, I respectfully submit 
in ‘the presence o1 this audience, that 
regardless of what you or anyone else 
may think as to the fellow servani rule 
its justice or injustice, that even though 
some of you should believe that in some 
instances the doctrine of the assump- 
tion of the risk should not be invoked 
as a defense in the case of accident, 
that there is and can be no excuse for 
a law which permits an employe to vio- 
late a rule with which he is well ac- 
quainted, and the observation of which 
would have insured his absolute pro- 
tection, and at the same time impose 
on the employer a liability for the in- 
jury. Such a law is abhorrent, in my 
judgment, to what may, for want of a 
better phrase, be called an innate sense 
of justice. 

From an Economic Viewpoint= 

Considered, however, from the eco 
nomic point of view, it is said by those 
who support the principle of compul- 
sory compensation for every injury, 
that the burden of the injury has by 
the provisions of the act been shifted 
from the injured man, not on to the 
employer but on to society at large. 
lt is said that so far as the manufac- 
turer is concerned he merely adds to 
the manufactured cost a certain sum 
which fairly represents his annual lia- 
bility under the act and charges it up 
to the consumer, and that thereby the 
burden of the injury is shifted from the 
injured man and from the producer to 
the consummer or to society at large. 

I am not here to discuss whether, 
even if this be true, it is a good thing 
for society to have the burden so shift- 
ed, and to have the individual relieved 
from responsibility both for his own 
safety and for the safety of his co 


employes. There is much that could 
be said upon this subject, but I 
confess I am utterly unable to un- 
derstand how from an _= economic 


point of view the foregoing can be said 
to be the fact. Certainly it is not true 








be, the premium can be adjusted to 
meet it? If such conclusion has been 
formed, it is clear that the underwriter 
in charge has not had his ear to the 
ground of late. From several important 
sources, the statement has been made 
that too much of the premium is eaten 
up in expenses, and that if additional 
benefits are not given to the assured 
for the premiums paid, companies will 
only have themselves to blame if the 
Legislature interferes. 

Why then show such disinterested- 
ness on an important matter of this 
kind? It is only by showing the gross 
injustice imposed upon insurance com- 
panies through excessive taxation that 
laws may be repealed. 





with respect to those employers of 
labor who are not engaged in produc 
tive enterprises. 

So far as the manufacturer or pro- 
ducer is concerned, it seems equally 
impossible. If it be true that the price 
of a product is still controlled by the 
law of supply and demand, then I am 
unable to understand how in the case 
of an industry already established, with 
its capital investment already made, 
competing for the sale of its product 
in the markets of the world, that a 
law which arbitrarily increases the cost 
of production will simultaneously so in- 
crease the demand for the finished 
product that as a result thereof the in- 
crease in the selling price will entirely 
absorb the increase in the cost. Be 
that as it may—whether I am right, or 
whether I am wrong, it can only be 
said that the law has not been in force 
in England a sufficient length of time 
to furnish any satisfactory statistics on 
the subject. 

As the Sociologist Sees It. 

From the sociological point of view, 
however, the results have been very in- 
teresting. Prior to the passage of the 
act in England, as well as in this coun 
try, the fact that a man’s faculties were 
scmewhat dimmed and his muscula! 
strength somewhat impaired, did not 
preclude him from obtaining employ- 
ment in many lines of manufacturing 
and domestic employment. There were 
jobs, plenty of them, in which the weak 
and decrepit could still find employ- 
raent and by means of which they could 
still maintain themselves in dignity 
and independence—that independence 
which the individual who is not a 
pauper must always feel, which is so 
desirable for every state of society. But 
with the passage of the act the effect 
was almost instantaneous. The em- 
ployer, realizing that he was responsi- 
ble in damages for any injury to the 
en:ploye, regardless of how, when and 
where it was received, was no longer 
willing to take the chance of employing 
the weak and the decrepit, those who 
mentally were not so bright as their 
competitors, those who physically were 
not so perfect as their juniors. The re- 
sult was that thousands were thrown 
out of employment, because it was im- 
pessible for them to compete on any 
wage scale whatsoever with competi- 
tors who were mentally and 
physically sound. The result has been 
so serious as to create a grave doubt 
even in the minds of those who were 
the most ardent supporters of the act, 
they had not produced the opposite ef- 
as to whether or not in their efforts to 
do what they believed to be for the bene- 
fit of the greatest number in society, 
fect. In passing, I cannot but com- 
ment that this is but another’ illustra- 
tion of what is frequently found to be 
true; that those who undertake to med- 
dle with the affairs of individuals other 
than themselves generally find that 
their meddling is productive of more 
misery than the conditions which they 
attempt to alleviate. 


The Legal Status. 

Coming now for the legal status of 
the employer and the employe in Eng- 
laud to the status as it exists in this 
country to-day; while the changes are 
not so marked or pronounced in Ameri- 
can law as they have been in England, 
they are nevertheless very significant. 
Up to the present time there has not 
been, so far as I am advised, any state 
in which by law the employer of all 
classes of labor has been made nolens 
volens the insurer of the safety of the 
employe. At the same time the entire 
country has been more or less disturb- 

(Continued on page 14.) 




















THREATEN TO LEAVE STATE. 





Companies Incensed at Passage of 
Agents Commission Bill by 
Louisiana Senate. 





With scarce a dissenting vote the 
Louisiana senate on Monday passed 
a bill, declaring in effect that it shall 
be unlawful for any fire insurance com- 
pany represented in the state, to pay a 
lower rate of commission to agents in 
Louisiana, than is allowed in other com- 
monwealths. Immediately company offi- 
cials learned of the progress. of the 
measure, many of them wired their 
Louisiana representatives, advising that 
if the bill became a law, they would 
withdraw from the State. The measure 
was prepared by the agents, who, ag- 
grieved at the refusal of the conference 
committee of the Southeastern Under- 
writers Association, to grant them in- 
creased compensation; and doubly in- 
censed at the curt manner in which 
tueir petition was finally dismissed, de- 
termined, very foolishly we think, to 
secure through legislative enactment, 
what they failed to get by argument 
from company executives. 





WIDE OPEN NOW. 





All Efforts to Form a Board at Washing- 
ton Abandoned—Dwellings Written 
at Five Cents. 

Acting under positive instructions 
from the companies represented in their 
oifice, Tyler and Rutherford, Washing- 
ton agents of the Northern of London; 
Commercial Union, Home, Fire Asso- 
ciation, New York Underwriters Agency, 
and the Pennsylvania Fire, some days 
ago, resigned as members of the Board 
of Fire Underwriters of the District of 
Columbia. This action, unless recalled, 
would mean the death knell of the at- 
tempt to check demoralization in the 
territory. Appreciating this fact the 
local agents appointed a committee to 
visit Philadelphia and New York, and 
endeavor to have the resignation with- 
drawn. As chairman of the committee, 
H. H. Bergmann, secretary of the Ger- 
ran-American of Washington, was told 
that the outside companies, would be 
culy too glad to see a strong board 
formed at the Capitol City along the 
lines suggested by the “Crosby Commit- 
tee,” and that if this were done, the 
imstructiong previously sent Tyler and 
Rutherford would be countermanded 
forthwith. The agents were unable to 
comply with these conditions and had to 
admit failure. While the association at 
Washington has not been formally 
abandoned, it is nothing but a name, 
and the expense incurred in attempting 
to actively launch it will be borne by the 
agents leading in the movement. Mean- 
time preferred business is being written 

at five cents. 








De Rivera Joins Kelly and Fuller. 

The latest move in local agency cir- 
cles is the formation of the Kelly, Ful- 
ler and De Rivera Company, to handle 
the agency business of William J. De 
Rivera, New York city representative 
of the Humboldt Fire and the Pittsburg 
Underwriters, of Pittsburg. The ar- 
rangement, which has no bearing upon 
the agency of Kelly and Fuller, will be 
a decidedly advantageous one to the 
parties at interest, and to the compa- 
nies they represent. 





Made Good Catch. 

Louis S. Amonson, president of the 
Peoples National Fire, went fishing up 
in Wisconsin last week and met with 
his usual success. As a mere incident 
he caught eighteen big pickerel. The 
heavy work consisted in capturing a 
thirty-pound muskellunge with an 
eight-ounce rod. So early in the year 


that’s “going some” as a fish story. The 
season for whales has not opened yet. 
“Western Underwriter.” 





APPOINTMENT DEFERRED. 





Secretary G. W. Brooks Leaves New 
York Without Selecting Eastern 
Manager for California Fire. 





After spending nearly a week in New 
York City, looking up the records of ap- 
rlicants for the post of Eastern manager 
for the California Fire, G. W. Brooks, 
secretary of the Company, left town for 
San Francisco last Thursday, without 
selecting his man. A study of the sit- 
uation at close range convinced him 
that the expense of conducting a depart- 
ment along the lines proposed, would 
prove heavier than he had thought, and 
he decided, moreover, that the present 
surplus of the California was not suffi- 
ciently large to justify a rapid increase 
in the amount of desirable business 
written. 





ACCEPT COMPROMISE OFFER. 





Court Authorizes Receiver of Atlanta- 
Birmingham to Take Seventy-Five 
Cents on the Dollar. 





Receiver A. C. Sexton, of the Atlan- 
ta-Birmingham Fire, of Atlanta, by or- 
der of the Court, will accept the com- 
promise offer of seventy-five cents on 
the dollar, made by several companies 
upon reinsurance. The amount to be 
turned over aggregates $27,467.43, of 
which the individual contributions will 
be as follows: Assurance Company of 
America, $2,000; Federal of Jersey 
City, $5,000; German-American, $9,200; 
Orient, $9,433.82; Delaware, $1,000, and 
the Phoenix, $834. 





A PLUM FOR G. C. PLUME. 





Newark Underwriter Gets Management 
of Sun Fire for Desirable Territory 
in New Jersey. 


George C. Plume, of Newark, has been 
given the management of the Sun Fire 
Office for Essex County and Hudson 
County, N. J., west of the Hackensack 
River. Mr. Plume has represented the 
Germania Fire of New York, in the 
same territory for many years, and will 
continue so to do in addition to looking 
after the interests of the Sun. 





DWELLING HOUSE FORMS. 





Suggested Changes for Writing Resi- 
dence Business in Middle Department. 





After conferring with membership 
companies upon the subject the special 
commitiee on Dwelling House Forms 
of the Underwriters Association of the 
Middle Department, submits that: 

“Forms covering dwellings, which 
include other than fences and sidewalks 
for a single amount under the same 
item are blanket forms, and under the 
rules of the Association are subject to 
the 100 per cent. coinsurance or re- 
duced rate average clause.” 





Veteran Local Underwriter Dead. 





Following six months’ illness William 
B. Ogden, head of the New York city 
agency firm of W. B. Ogden and Com- 
pany, died at his Larchmont home on 
Sunday evening in his sixty-seventh 
year. Mr. Ogden had been in the local 
fire insurance business for fifty-one 
years, and was widely known as an 
honorable and capable underwriter. 
The business of the agency will be con- 
tinued without change. 





Papers incorporating the Insurance 
Agency Company of Hartford, have 
been filed. The authorized capital is 
placed at $500,000, but the company is 
privileged to stait business, with 
$1,000. 











1S Worth a pound 
of insurance policies 


INTERNATIONAL 
SPRINKLER 


(New Style No3) 


IS anabsolute 
sefe guard against 
fire hazards. 
lt is ready for 
duty atall times 
Install 1t in your 
property 
Write us for particulars 
International Sprinkler 
Philadelphia,Pa‘ 




















GENTLEMEN’S FARMS. 





Proposed Change in Tariff Upon Such 
Properties in New Jersey. Co- 
Insurance Desirable. 


For fully a month a special commit- 
tee consisting of the chairmen of the 
District Committees of Middlesex, 
Morris, Somerset, Warren, Passaic, Sus- 
sex, Hunterdon and Monmouth counties, 
N. J., has been considering rates on 
outbuildings in connection with gentle- 
men’s farms in the state. The territory 
named comprises that contiguous to 
New York City and within its confines 
among other cities are those of Morris- 
cown, Long Branch and New Brunswick, 
made up largely of wealthy men, who 
maintain spacious and expensive coun- 
try places. 

It developed that the present mini- 
mum rates on unprotected country resi- 
dences are: Dwellings and contents, 
$.40; out-buildings and contents, $.80; 
green houses (buildings), $1.00; green- 
houses (contents), $1.50. The business 
may be written for three years at two 
and one half times the annual rate. 
Before the territory passed under the 
jurisdiction of the Middle Depar:ment, 
many of the estates were specifically 
rated, at fifty cents flat for «he dwell- 
ings, out-buildings and contents, or 
forty cents., when the 80 per cent. 
clause was used. 

In the opinion of the committee, use 
of the co-insurance clause is highly de- 
sirable, in view of the expensive fittings 
of the outbuildings and their contents. 
many of them housing prize and blood- 
ed stock. Because of this condition 
the committee recommends that all 
build.ngs valued at $25.000 or over be 
specifically rated at $.50 flat, or, $.40 
with co-insurance. 

“That out-buildings and contents, and 
private green-hcuses and contents, take 
minimum flat rate for these classes, 
together with a co-insurance rate 10 
per cent. less than the flat rate, thus: 
out-buildings (except green-houses) 
buildings, flat, $.80; with co-insurance, 
$.72; contents, flat, $.80; with co-insur- 
ance, §$.72; green-houses; buildings, 
flat, $1.00; with co-insurance, §$.90; 


contents, flat, $1.50; with co-insurance,. 
$1.35. 

“Buildings on these properties occu- 
pied for special purposes, such as large 
hay barns, feed mills, stone crushers, 
etc., whether power is used in connec- 
tion with such occupancy or not, are 
fit subjects for special consideration 
by District Committees, and specific 
rating, if in the judgment of the com- 
mittee conditions warrant.” 





JUST A LITTLE REMINDER. 





Agent’s Liability for Piacing Fake In- 
surance Policies—Costly Object 
Lessons Disobeyed. 





When it comes to handing out good 
sound sense in readable style, “Whil- 
tlings” published altogether too infre- 
quently by the New Hampshire Fire In- 
surance Company is entitled to a prom- 
inent place in the front rank. In the 
July number appears the following clip 
ping from a letter received from a local 
representative: 

“Once upon a time there was an 
agent who solicited the insurance of a 
prosperous New Hampshire farmer who 
owned a nice set of buildings, placing 
them in a Chicago company not author- 
ized to do business in the State. Said 
company, however, paying said agent 
33 1-3 per cent. on all premiums col- 
lected. 

“After a time said farmer’s buildings 
are destroyed by fire and he demands 
his insurance. The agent writes to the 
company and there is no response. He 
tries to gain their ‘loci,’ but finds they 
have none. All this while the farmer is 
clamoring for $1500, and finally brings 
suit against the local agent. The agent 
procures the best counsel he can find in 
the State and goes forth to fight, but 
his counsel have no heart. They advise 
a compromise, and a settlement is final- 
ly made whereby the agent pays a cer- 
tain sum and all the costs, which ag- 
gregate about $1200.” 

This is referred as the 999th lesson 
yet it is strange to say there are agents 
and brokers who still persist in placing 
insurance in fake institutions consid- 
ering only the amount of commission 
received. 
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Southern Underwriter Thinks Such a 
Step Would Satisfy Local Agents. 





With reference to the efforts being 
made by agents at Selma, Ala., to have 
that State placed upon the basis of 
graded commissions, says the Journal 
of Commerce, a prominent Southern 
underwriter expressed the belief that a 
reduction of commissions to 15 per cent. 
in the State of Tennessee would remove 
a bone of contention and go far to sat- 
isfy the Southern agents that the com- 
panies are not willing, as the Southern 
agents allege, to make flesh of one and 
fowl of another. He writes: 

“The tendency at the present time is 
toward the reduction of expense, includ- 
ing commissions. The commissions to 
axents in the territory adjacent to New 
York City have recently been decreased 
and the insurance press reports recent 
reduction to companies in the commis- 
sion cost of business written through 
uptown agencies in New York City. 
The movement promises to extend to 
excepted cities generally, and to other 
territory in which commissions are now 
too high. In my judgment the next 
step should be to place Tennessee on a 
15 per cent. basis and bring the commis- 
sions there into harmony with those 
paid in the rest of the South. 

“There never was any justification 
for graded commissions in Tennessee, 
either on the ground of competition or 
profitable results from so-called prefer- 
red classes, and it was simply the ac- 
cidental fact that Tennessee was at- 
tuched to the great area covered by the 
Western Union that occasioned the in- 
troduction of graded commissions in 
that State. As graded commissions 
were being introduced in the West, the 
Tennessee tail went with the Western 
hide. No one contends that Tennessee 
business is worth more than 15 per 
cent., and very few companies could 
show a profit there over a term of years 
even at that rate of commission. 

“An excellent opportunity now pre- 
sents itself to undo the error of the 
past. In view of legislation in Tennes- 
see, the Western Union has relinquish- 
ed jurisdiction. The state laws affect 
only rates and certain restrictive 
clauses.’ There seems to be no reason 
why, with regard to other matters, in- 
ciuding commissions, Tennessee should 
not be taken into the territory of the 
Southeastern Underwriters Association 

“Action of this kind on the part of 
the Southeastern Underwriters Associa- 
tion would automatically reduce com- 
missions to 15 per cent., where they be- 
long, and would, in my judgment, go a 
leng way toward convincing agents in 
the remainder of the South of the jus- 
tice of the position which the compa- 
nies recently took on the question of 
commissions at the Atlantic City meet- 
ing of the Southeastern Underwriters’ 
Association. An additional reason why 
Tennessee is not naturallly Western 
Union territory is found in the fact that 
cut of forty-six Western Union compa- 
nies doing business in the State only 
nine have jurisdiction in Tennessee 
through their Chicago departments.” 


THE TIME TO BUILD. 





Reduced Prices for Lumber Together 
With Easy Money Offer Unusual 
Opportunities. 





The subjoined thoughtful editorial, 
culled from a recent issue of the 
“American Lumberman,” will commend 
itself to underwriters and others who 
study the signs of the times and are 
competent to properly interpret them: 

“Ignorance on the part of an individ- 
val, community, state or a nation may 
not be excused when every facility and 
every opportunity exists for its removal. 

“Just now the building trade of the 
United States is unsatisfactory because 
of the general indifference or neglect of 
the business educational factors. The 
time to build is when material and 
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labor can be secured on most advan- 
tageous terms. The time is now. 

“Ignorance of the present unusual 
opportunities, and the failure to take 
advantage of conditions which may not 
again present themselves for years, are 
inexcusable. 

“This ignorance is due to careless- 
ness, negligence or oversight on the 
part of commercial educators, as stated. 
It should be charged up to the short- 
comings of lumbermen, dealers in hard- 
ware, real estate men, bankers, com- 
mercial organizations and industrial as- 
sociations. 

“The press of the country occasional- 
ly prints an article setting forth the 
current advantages which builders may 
derive, but no systematic campaign for 
the enlightenment of the people who are 
in a position to build ever has been 
launched. 

“The time to build. This country is 
suffering, if at all, with suppressed en- 
thusiasm. The warehouses are full; 
stocks of lumber, building hardware, 
lime, cement and all other classes of 
building material are more than suf- 
ficient to supply the present demands. 
Nominally some manufacturers of build- 
ing materials have not lowered their 
prices, but in every line, owing to the 
slack demand, dealere are willing to 
make concession to secure business. 
This is true of the glass makers, lumber- 
men, hardware dealers, brick and stone 
men and of producers of almost every 
article that enters into the construction 
of dwellings, warehouses and office 
buildings. 

“It is true in every line of industry in 
the United States and each particular 
department of trade is waiting for 
something to start. 

“Now is the time to start it. The 
reason has been stated and may be re- 
iterated. 

“Material and labor can be secured 
on more advantageous terms now than 
at any other time within the last five 
years, and probably more cheaply than 
Will be possible at any time after 1908. 

“Mills and factories are being oper- 
ated under reduced schedule. Some of 





ROSSIA OF ST. PETERSBURG. _ 





Fine Results Attained by the Popular 
Reinsurance Company During Past 
Year. 





A well managed and decidedly pro- 
gressive Russian insurance company is 
the Rossia of St. Petersburg, which en- 
tered this country for reinsurance abcut 
four years ago, and has treaties with a 
number of leading home institutions. 
The head office figures of the Rossia for 
the past year are now available, and we 
present them herewith, together with 
those for 1906, in comparative form, 
thus showing at a glance the results 
attained in the last twelve months: 


The | 


them are closed down entirely. 


workmen who manned these institu- 
tions are idle; some of them are walk- 
ing the streets looking for employment. 
They are able and anxious to work and 
under present conditions will give 
greater and better service in exchange 
for less money now than they have 
been accustomed to give in the past. 

“Money is easier. A Chicago bank 
has just issued this statement: 

“*We made a real estate loan rate 
in May at 4% per cent. and sold it 
three days after we made it. We are 
making loans every day at 5 per cent. 
and that will be the current rate very 
soon.’ 

“Lumber now is being offered at 
prices which appear ridiculously low 
when compared with market values last 
year. Where the manufacturer or the 
dealer refuses to make heavy conces- 
sions in prices some one else willing to 
do so steps in and takes the trade. 

“This year a great deal of lumber 
hag been sold at prices that did not 


yield sufficient to cover the aCctual ag 


of producing the stock. This, of course, 
has not been the case generally, but 
the lumber trade, so far this year, has 
been conducted on about the same basis 
as the business of the man who trades 
a dollar for 100 cents. 

“Yellow pine, hemlock, spruce, north 
érn pine and hardwoods in all sections 
of the country now are being offered at 
prices ranging from $2 to $10 below last 
year’s schedules. Shingles, red cedars 
from the west, bringing $1.20 to $1.30 
a thousand below last year’s level. 

“Prices of millwork are on approxi: 
mately the same footing. Other kinds 
of building material also are being off- 
ered at bargain prices. 

“Retail dealers as a class have work- 
ed off their high-priced goods, which 
have been replaced by late purchases 
at as near current values as it was pos- 
sible to secure. 

“In some sections of the country 
building has been good but as a whole 
it is far from satisfactory. 

“Its sluggishness may be 
largely to the ignorance of the people 
who are able to build and who do not 
appreciate or do not known of present 
advantages. 

“A moment’s reflection could con- 
vince anyone that it is a pretty safe 
thing to buy at prices which represent 
merely the cost of production. It is in- 
cumbent upon those who handle build- 
ing material to acquaint the trade with 
those facts. 

“Soon the railroads and other heavy 
consumers must come into the market 
aud the instant they do prices are go- 
ing to advance 10 to 25 per cent., and 
the individual who delayed building in 
the hope of securing even better terms 
is going to be left. 

“Dealers in building material, lum- 
ber organizations, commercial associa- 





I 55s cine VES 45a RIS ERE Ra Cas 
Government & R. R. Securities, Muni- 

eee I, RS cies nc ceases eee 
Real Estate, House property unencum- 
First Mortgages on Real Estate 
Loans on Policies issued by its Life Ins. 

Department 
Oiher Assets 
Cepital 
Premium Reserve Funds, aggregating 
Reserve for claims in suspense 
Special Reserve Fund 


with 1906 
Increase in Premium Reserve in 1907 as 
compared with 1906 


In active operation since 1881, the 
company stands well at home and 
abroad. Under the capable direction of 
C. F. Sturhahn its premium income in 
the United States during 1907 was close 
to three-and-a-half millions of dollars 
with a loss ratio of not quite fifty-four 
per cent. 


“tions, banks and others who are inter- 


Dec. 31, ’07. Dec. 31, ’06. 
beaut $37,247,258 $35,848,411 
steas 12,793,630 11,475,119 
Pee are 12,025,861 12,210,484 
eee 2,099,986 1,154,328 
whee 2,571,560 2,946,482 
Siete 4,479,747 4,393,096 
[te 3,276,473 3,668,901 
naan 2,120,000 2,120,000 
BA 28,272,638 27,690,243 
a aeeeus 1,956,304 1,869,907 
ale hee 495,130 408,099 
senegal 227,127 67,865 

1,398,848 
ee 682.395 





ested in having the people at work, do- 
ing something for themselves and add- 
ing to the physical properties of the 
nation, should cooperate in presenting 
this question to the people of the coun- 
try through the medium of the daily 


traced | 





trade publications. 


GERMANIA 


FIRE INSURANCE COMPANY, 
NEW YORK. 


ORGANIZED 1859. 


Cash Capital ...... $1,000,000.00 
AE 5,185,649.51 
Net Surplus........ 949,260.90 


HEAD OFFICE: 
Cor. William and Cedar Streets, 





Not merely to be known as the 
best local fire insurance agencies, 
but to be worthy of the name— 
that’s the constant aim of Fred. 
S. James & Co. Striving to 
make it better is the foundation 
upon which its success is built. 


Chicago, - - - New York 





BRITISH AMERICA 
ASSURANGE CO. 


FIRE AND MARINE 


Head Office: Toronto, Canada 
UNITED STATES BRANCH 


January 1, 1908. 


jae eee weamees ee om epdae $1,545,433 
$481,771 


Assets 
pees OR TD. san csccsesse 


HON. GEO, A. COX, President 
W. R. BROCK, Vice-President 
W. B. MEIKLE, Gen. Mgr. 





EDWARD CLUFF 
54 MAIDEN LANE 
New York City 


« 
Surplus Line 
INSURANCE 
000 
Reliable Policies Only 
Freghelders Ins. Co., Topeka, Kans. 
Travelers Fire Ins. Ce., of Pine Biuff, 


Ark. 
Federal Llyeds, of Ghieago, Hl 


See Reports of These Companies, 
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ee 
WANTED A JOB. 








Budie Sharp Anxious to Connect With 
a Fire Insurance Company—His 
Application. 





Hearing that the Blue Ridge Fire, of 
Blue Ridge, Ga., had gotten underway 
and appreciating that in order to prop- 
erly handle its business it would re- 
quire the services of a number of men, 
Budie Sharp, of Waycross, a neighbor- 
ing town, made application for a job. 
His letter addressed to Manager Percy 
Putnam, read as follows: 
dear put;— 

your leter of a fue days ago was re- 
ceved and i sit mysef down to anser 
hit an say i was glad to git eny thing 
if hit was only a leter but a leter was- 
ent what i was a lookin fer, hit was a 
job, i got a site of leters i aint ansered 
yit, sho nuff i do want er job an if 
thers enyway in creoshun you kin gim 
me one, hand er here, fer i needs it 
i wood like fer to git a job a travlin 
fer the blue rige fire inshowrence com- 
peny an if you kin gim me a job i will 
give hit my very best atenshun. 

in your leter to me you said you 
wood like to gim me a job, wel do hit, 
hit wood be alrite with me. i wood be 

wilin to start for mos eny kine of a 
salery, an you cud sune fine out if i 
was goin to give satisfaxyun, an if i 
dident hit wood not cos you much, an 
if i did i am sho you wood no hit an 
then i wood git mor muney. o i haint 
no fool hit takes a keen un to figger 
out that. Wire me by telegraf to cum 
ter blue rige an git a line of sampuls 
an git on the rode an i will sho cum. i 
no you got ter have a good man so gim 
me the job. 

let me here from you by the nex 
trane an please gimme a job. 

Yours truly, 
budie sharp. 





BALANCE ACCOUNTS. 





Dutcher and Edmister Lose One Large 
Line and Gain Another. 





Control of the Coney Island and 
Brooklyn Railway Company’s line, 
amounting to approximately $1,300,000 
was recently lost by Dutcher and Ed- 
mister, to Samuels, Cornwall and Ste- 
yens, both well known brokerage firms 
of this city. The business will be put 
in excellent physical condition by the 
new brokers and by them insured with 
the “Loomis Bureau” companies. 

In turn Dutcher and Edmister cap- 
tured from Broker Ryan the desirable 
Gray clothing line, thus offsetting the 
loss of the railway business. 





DEATH OF C. W. DU BOIS. 





Long Time New York State Adjuster 
of Commercial Union Passes Away. 





Charles W. Bu Bois, for many years 
the general adjuster of the Commercial 
Union and the Palatine Insurance com- 
pavies in New York State, and one of 
the best-known field men in the terri- 
tory, died several days ago at Syracuse. 





Contract For Texas Bank Business. 





Through its agents in Dallas, the 
United Surety Company of Baltimore, 
has arranged to write the bank burg- 
lary business of the Texas Bankers As- 
sociation, the agreement to cover three 
years, 





Too Many Shingle Roofs 


Speaking of the results at Chelsea, 
“Whittlings” says: 

“There seems to have been engines, 
water and men enough, but too much 
wind and too many shingle roofs; in 
fact, it might be termed another wood- 
en roof fire. Sparks were blown by the 
high wind upon these shingle roofs 
which would have done no harm, al- 
though all the buildings in the vicinity 
were of wood, had the roofs been either 
of slate, tile or metal. In the light of 
experience with this kind of construc- 


. 


tion, it would seeem as if the frame 
roof dwelling should pay a higher rate 
of insurance than those with non-com- 
bustible roofs. To our minds one of 
the most extensive conflagrations of re- 
cent years again resulted purely from 
the character of the construction in gen- 
eral use in our residential districts.” 


C. M. CLARKE DEAD. 











Prominent Tannery Insurance Broker 
of New York Passes Away. 





Following a recent operation for ap- 
pendicitis, Charles M. Clarke, of the 
prominent New York City insurance 
brokerage firm of Clarke and Cortis, 
died at his Summit, N. J., home on Tues- 
day morning. 





Another for Whilden & Hancock. 





The latest company addition to the 
general agency of Whilden & Hancock, 
of New York City, is the Blue Ridge 
Fire, of Georgia, a company largely of- 
ficered by the manager of the progres- 
sive Florida Home. 





POINTED PARAGRAPHS. 





The following three pithy editorials 
appear in the current issue of the Am- 
erican Agency Bulletin: 


“Get Together.” 

The S. E. T. A. discontinued nego‘ia- 
tions with Southern agents at the time 
when there was the greates* possibility 
that further consideration would result 
in agreement satisfactory <o both sides. 
Since the meeting it has been suggested 
that negotiations be continued in some 
other form. Nothing would more sure- 
ly show the good will of the companies 
toward their Southern agen‘s, and noth- 
ing more quickly relieve the existing 
strained relations. 

In Honor Bound. 

Graded commissions are paid to 
agents in Western Union territory who 
have given up the representation of any 
but union companies. To reduce those 
commissions now, as has been suggest- 
ed, would be “bad faith.” 

A Dangerous Weapon. 

State legislation is a two-edged sword. 

It cuts both ways. Let it alone. 





Visit the Lunatic Asylum. 


Special agents and inspectors are not 
infrequently consigned by irate claim- 
ants and praperty-owners to torrid 
regions, but it remained for the chief 
inspector of the Board of Fire Under- 
writers of Prince Edward Island, N. $8., 
to be calmly directed by his employers 
to go to “the Provincial 
lum” and “look it over.” 


Lunatic Asy- 


FIRE AGENTS CONVENTION. The Léoding Fire Insurance Companv 


of Ameriea. 





(Continued from page 1.) 
arrangement of the programme Nation- 
al Secretary Putnam says: 

“In selecting outside speakers we 
have sought to secure those competent | 
to deal with phases of the business just 
now of special concern to agents. We| 
refer especially to Mr. Patton’s paper on 
‘Rating Bureaus, Mr. Phillip’s on| 
‘Factory Insurance Associations, and 
Mr. Sawyer’s on the ‘Business Man and 
Local Agents.’ Each of these questions 
have been prominently before the in- 
surance fraternity during the past year. 

“As to the questions for ‘open de- 





WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries. 


bate,’ they all represent subjects now . 
in the minds of the local men. As you A. N. Williams, E. J. roving 
will see, they are all of a very important E. 8. Allen, Guy E. Beardsley, 
nature. W. F. Whittelsey, Jr., ‘‘ Marine” 
Large Increases in Membership. 
“It may interest you to know that 





the National Association is now com 
prised of thirty-five State associations, 
four having been added during the past 
year. The most recent to organize are 
the new States of Oklohoma and Cali- 
fornia, the only State west of the Rock- 
ies now organized, but this undoubted- 
ly presages further organization in that 
section. Utah is now represented 
in the National Association through 
Salt Lake City, which has joined direct 
Movements are now on foot in North 
and South Dakota, Idaho, Kansas and 
Oregon to effect organization and pos 
sibly by the close of another year there 
will be forty State associations. 

“While in a few States there have 
been decreases in membership, there 
has been a very general increase as a 
whole. In numbers our membership 
represents a minority of all agents, yet 
we get as a rule the best and strongest 
agencies in the business. The ga 
in unity and loyalty of members has 
been especially marked during the past 
year, and this, even more than the in- 
crease in numbers, has put our asso- 
ciation in a better position to leg slate 
for the general good. 

“The National Association is now| 
twelve years old and is generally recog- | 
nized as a permanent factor in the bus- 
iness. It certainly has accomplished 
definite results for agents and has of- 
ten proved of definite value to compa- 
nies. The history of what it has done 
behind it, the steady growth in in- 
eye a the promise; w. H. MILLER, President 
and needs of the future all predict for 
the next decade a period of great use E. K. McCONKEY, 
fulness to agents and companies alike. | 
Membership in the Association has 
come to mean professional standing for 
the local agent, and greater profession- 
al success for him in his chosen call 


PHENIX 


INSURANCE 
COMPANY 


OF BROOKLYN, N. Y. 





68 WILLIAM ST, 
New York. 





1853 1908 
FIFTY-FIFTH YEAR. 


FARMERS’ 
FIRE INSUR ANCE 
COMPANY 


YORK, PENNSYLVANIA. 


. -$1,106,279 
cence $488,712 


PEGG  cicvcscccedcs 








Secretary and Treasurer. 





C, K. Hotioway, Pres. S. Bennett, V. Presa, O.G. Parxen, Treas. 0. P. Conwar,Sec'y 


Capital Eastern Departm't 
$200,000.00 W N AW A No. 8 William st. 
sat Suneine Ly Ly Ly Ly Whilden & Han- 
$143,485.00 cock, k, Mgrs. 
Surplus to Policy Ww. ’ 
Wave” FIRE INSURANCE (CO, Sssi2sacs: 
$399,485.00 OF WASHINGTON. H.W. tae Mer. 





Correspondence solicited for representation at all points where not represented. 


Strictly an agency Company. 


WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 
ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS'’N, OF N. J. 
GEORGIA HOME INSURANCE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsylvania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 


PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE OO., of Ohio. 


100 WILLIAM STREET ---- 








New York. | 


-s *meree =) Northern Assurance Co. 


OF LONDON, ENG. 


U. S. Statement as of Jan. 1, 1908. 
Admitted Cash Assets..... $4,592,630 
All Liabilities, incl. Res’rves 3,257,435 


Net Surplus in U. S...... $1,335,195 





Eastern and Gouthern Departments 
Company’s Building, 


38 Pine Street, New York. 


GEORGE W. BABB, Manager. 
T. A. RALSTON, Sub-Manager. 





MONONGAHELA 


INSURANCE COMPANY 
of Pittsburg, Pa. 
Incorporated 1854. 
R. H. Gilliffurd, President. 
JohnH, Claney, V.-Pres. & Treas. 
W. K, Reifsnyder, Secretary. 
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SURETY HAPPENINGS _ 


— “ : | ’ . 
OFFICIALLY COMMENDED, - csa'consRion of the company as found feople s. N. tional 








by the examiners, in the following 


terms: 
GOOD WORDS FOR SURETY CO. “The following is the statement of | 


Department Examiners Testify to Prompt its assets and liabilities as of December Fi re | n S u fa n C b C 0 m pa ny 
Loss Paying Methods of Empire 31, 1907, as determined by this examina- | 
State Surety. wan. : PY ES 

ANNUAL STATEMENT—LEDGER | 
: : ASSETS. 
Concluding the report of _ their a ee 

- ‘ a Book value of real estate .. $53,250.76 
thorough examination of the Empire Mortgage loans on real est. 200,266.15 I Has been Incorporated by over 15OO of 
State Surety Company, of New York, Book val. of bds. and stocks 689,190.18 | the leading Business Men and Bankers of the 
Lee J. Wolfe, representing the Colora- Cash in company’s office .. 10,508.27 
do Insurance Department, Charles W. Deposited in banks 57,257.30 country, with an authorized Capital and Sur- 
: : Depository bond losses as- vit 
Farnham, for the Minnesota insurance signed to this company.. 125,230.32 plus, equally divided, of 
Department, S. L. Kelly, for the Vir- Bills receivable 3,440.71 | 
ginia Insurance Department, and Ac- Accounts receivable : 493.38 | 
tuary S. H. Wolfe, examiner in charge, Advanced on contracts fully 


s d 36,900.35 ; ; 
went on record as saying, among other rent of agents (se- , |  é Wo M Ll / / ton D Oo l l ars 


things, that “the company settles its cured) 23,580.52 
claims promptly and with no undue de- — _— in a ne 1,333.33 | 
sire for litigation.” Thus is the Em- Vases ae ed 10,044.33 | Over ONE MILLION DOLLARS of this 
pire State justifying its existence, and Deposited with the Court of 
making secure its title to the confidence Common Pleas, Ravenna, 
of discriminating agents and assured, vial! in full or in part. 


a BENE Gh, 06 eine — ae Total ledger assets $1,223,426.57 | We are now placing the balance of our 
a company may possess in point of fi- NON-LEDGER ASSETS 

nancial] strength, or in other directions, [nterest accrued capital stock in small blocks, where 
if it delay unduly the handling of claims on mortgages .. $2,865.51 . : . : f 

or is over technical in determining lia- Interest accrued sesist local agents in securing business for 

bility, its usefulness to the agent or his on bonds 5,007.50 themselves and the Company 

client is very seriously impaired. In Market value of 

both of these essentials the corporation real estate over 

above referred to has earned official book value .... 8,399.24 

commendation. President Tomlins is Gross premiums in « 

constantly working to strengthen the course of col- Not a Bo Nn d Se lli ng Sc h em e. 
Empire State Surety, and is surround- lection less than 

ing himself with a corps of men, both three months past N ° ee 

at the head office and in the field, who due 131,482.17 o Promotion ompany 
are ably assisting him to that end. Gross premiums in 


The Whole Story. ae ees Controls Your Money 


The story of the investigation, freely than three 
made public by Mr. Tomlins is as here months past due 99,931.16 
ee oe me Ot, 8. eg ee Or ekeeeadl — 

“The Empire State Surety Compaay Total non-ledger assets.. $247,685.53 The Company, direct, offers its StocK for 
was incorporated January 1, 1901, to do 
a fidelity and surety business under Gross assets $1,471,111.15 sale, and not a single share of bonus stock 
sub-division 4 of Section 70 of the Insur- ASSETS NOT AuwtmITTED. 
ee Laws of 7 State of New York. Bills receivable... $3,440.71 

ts capital was $125,000, but on April Accounts receiy- i i i 
15, 1901, this was increased to $250,000 able (unsécured) 308.95 6 ee ee 
and on the same date the company Indebtedness of The Company is owned by its shareholders, 
started business. In the latter part of agents disallow- 
1904 an amehdment to its charter was ed 6,281.88 and the, shareholders are partners on equal 
secured to enable the company to trans- Gross premiums in 
noo an —" aes _ glass, course of collec- 
credit, liability, urglary an steam tion more th i 
boiler business in addition to its for- three amen Ee ae 
mer lines. At the same time the capital past due...... 99,931.16 
stock was increased from $250,000 to Book value over 
Sr at which figure it remained market value of ° 
until June, 1906, when a further in- bonds 3 495.15 C fl P f 
crease was made to $750,000. In April. Book value over O n a § r a t c 0 n r 0 0 
1907, the capital stock was reduced to market value of 
its present figure, $500,000.” 67,150.00 





amount has already been bought and paid for, 


it will 


has been given away for influence, promo- 


terms in controlling and dividing the earn- 


Large Fire Insurance Companies, properly 








organized and managed, are very valuable 


I N Cc aA ~ E> oO gy gr I R Be to an agency. If you wish to secure repre- 


could you prepare anything like an accurate valuation of your propert ith v : : 
plans and specifications of your buildings? Most insurance eompenton aes sentation, write at omce for particulars. 
similar request in their policies, We have appraised some of the largest plants in the 
country, and if you’re interested, will gladly estimate the cost of similar service for you. 


COATS & BURCHARD CO., Public Appraisers, 159 La Salle Street, CHICAGO. 


J, D. PICKARD, resotiine, 27 William Street, NEW YORK | Bitoni nS 














Organized 1872 Organized 1882 


CUARDIAN SOUTHERN | 
Fire Insurance Co. Insurance Co. | : S. St monson, 


Of Pennsylvania New Orleans, La. 
WMI, oolks Saks ne cennearendtdnsner el 200,000 $200,000 PRESIDENT, 


I aon sain paedioantn Sakae 31,251 Net Surplus si P ~ 
ROBERT DICKSON, President R. D. TWEEDDALE, Ass’t Sec. Drexel Building, 2 Philadelphia. 
EXECUTIVE OFFICES: * 
84 WILLIAM ST., NEW YORK 
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Total assets not admitted 230,607.85 
Admitted assets ........ $1,240,503.30 
LIABILITIES. 
Net unpaid claims except 
Hability claims ......... $141,348.13 
Special reserve for unpaid 
liability losses ........... 49,353.21 
Total unearned premiums 853,726.31 
Commissions and brokerage 
due on uncollected premi- 
ums less than three 
months past due ........ 39,646.96 
THRONE EE 96:65 3 6eb3e5c8 5,350.14 
State, county and municipal 
taxes due and accrued... 10,807.74 
Due and to become due for 
borrowed money ........ 2,654.52 
Due for reinsurance ....... 2,295.01 
Due for coinsurance prms. 3,154.13 
Capital stock fully paid up 500,000.00 
Surplus over all liabilities . 132,167.15 


Total liabilities ........ $1,240,503.30 
Ana'ysis. 

“Real Estate—The real estate con- 
sists of two parcels acquired as salvage, 
and while no appraisals were made of 
these or of the mortgages, from evi- 
dence which was exhibited to your ex- 
aminers we are of the opinion that 
these assets are well secured. One of 
these parcels (book value about $1,000) 
is subject to the right of redemption, 
and the company would be compelled to 
reconvey it to the grantor upon pay- 
ment of the amount due it. 

“Mortgage Loans.—There is a differ 
ence of $25,000 between the amount of 
mortgage loans as shown in the com- 
pany’s annual statement and the fore- 
going exhibit. This is caused by the 
fact that the company attempted to ob- 
tain security for one of its depository 
bonds by having mortgages belonging 
to the Williamsburgh Trust Company 
turned over to it. The mortgagee did 
not assign these instruments to the 
Empire State Surety Company and we 
can see no justification, therefore, for 
including them among the mortgages 
owned by the company. We have, 
therefore, reduced this item by $25,000 
and increased the amount of the deposi- 
tory bond losses assigned to this com- 
pany, referred to hereafter. 

“Bonds and Stocks.—The presence of 
the bonds and stocks was ascertained 
by the Insurance Commissioners of 
Colorado and Minnesota and the ab- 
sence of any of those included in the 
company’s schedule was satisfactorily 
explained and receipts shown for their 
deposit. 

“Cash in Office.—The sum of $453 has 
been deducted from the cash in office 
and the bills receivable account in- 


creased by this amount. This is in ac- 
cordance with the actual facts. 

“Cash in Banks.—This item has been 
divided into two parts: first, the 
amount deposited by the company in 
banks, $57,257.37; and, second, the as- 
signment of the accounts for which the 
company had to pay losses under its 
depository bonds amounting to $125,- 
230.32, as follows: 


Borough Bank of Brooklyn. . $31,365 16 
oo | a 31,365 16 
First Nat'l B’k of Brooklyn.. 25,000 00 
Williamsburgh Trust Co.. 37,500 00 

TE an -webneexarcdecshinss $125,230 32 


“We have made no deduction for any 
of these deposits in suspended institu- 
tions, for at the time of this report they 
have been reopened, and in one in- 
stance only is the institution availing 
itself of any system of deferred pay- 
ments. We have, therefore, allowed 
these assignments to stand at their 
face value, although the method pur-- 
sued by the company in reporting them 
as ‘cash in bank’ is to be condemned. 

“Accounts Receivable-—This amount 
represents the reinsurance premiums 
due from other companies, less the 
amounts owed by this company for sim- 
ilar items. It also included some un- 
secured advances to agents and these 
have been deducted under non-admitted 
assets. 

“Advances on Contracts.—On_ some 
contracts which the company is com- 
pleting the amounts paid have not been 
charged to the loss account, but are 
being carried in this manner, pending 
the completion of the work. As corres- 
ponding amounts are being carried in 
liabilities for unpaid losses, this item is 
allowed as an asset. 

“Deposits With City Treasurer, Al- 
bany, N. Y., and Court of Common 
Pleas, Ravenna, Ohio—These items 
represent deposits made as an evidence 
of good faith in the completion of con- 
trects. Corresponding amounts have 
been carried into the loss reserve. 

“Appreciation in Real Bstate-——The 
ecmpany secured an appraisal of the Al- 
bany property, and it would seem from 
an inspection of the papers that the 
real estate is worth the figure at which 
it is carried. 

“Premiums in Course of Collection.— 
Tn its annual statement the company 
claimed $183,170.73 as the amount of 
premiums in course of collection on 
policies or renewals issued subsequent 
to October 1, 1907. An inspection of 
books shows this figure should have 
been $134,482.17, the company having 
included in this item about $50,000 of 
premiums which were more than three 
months past due. No satisfactory ex- 








“LEG AL NOTICES. 


STATE OF NEW YORK INSURANCE DE- 
PARTMENT. 
“ ALBANY, May 20, 1908. 

Whereas, AUSTIN FIRE INSURANCE 
COMPANY, located at Dallas, in the State of 
Texas, has filed in this office a swurn state- 
ment by the proper officers thereof showin 
its condition and business and has complie 
in all respects with the laws of this State 
relating to fire insurance companies jncorpor- 
ated by other States of the United States. 

Now therefore, in pursuance of law, I, Otto 
Kelsey, Superintendent of Insurance of the 
State of New York, do hereby certify that 
said Company is hereby authorized to trans- 
act its.appropriate business of fire insurance 
in this State in accordance with law, during 
the current year. The condition and business 
of said company at the date of such state- 
ment (December 31, 1907), is shown as fol- 
lows: 
“ane amount of admitted as 

ondsi weet nctwecd bens besbece ($482,527 60 

sautaniie amount of liabilities (ex- 

cept capital and surplus), inclad- 

ing reinsurance .........+.+.++. 194,031 33 


Amount of actual paid up onan 200,000 00 
Surplus over all liabilities..... 88,496 27 
Amount of income for the year. 240,803 08 
Amount of disbursements for the 

YORE sccveocdsicccevecss corsceesecs 205,590 95 


In witness whereof, I have hereunto sub- 
scribed my name and caused the seal 
[Seal.] of my office to be affixed the day 
and year above written. 
OTTO KELSEY, 
Superintendent of Insurance. 
WHILDEN & HANCOCK, 
Managers for New York State, 
No. 84 William Street, New York. 


STATE OF NEW YORK INSURANCE DE- 
PARTMENT. 


ALBANY, May 20, 1908. 

Whereas, COMMONWEALTH FIRE IN 
SURANCE COMPANY, located at Dallas, in 
the State of Texas, has filed in this office a 
sworn statement by the proper officers there- 
of showing its condition and business and 
has complied in all respects with the laws of 
this State relating to fire insurance com- 

anies incorporated by other States of the 

nited States. 

Now therefore, in pursuance of law, I, Otto 
Kelsey, Superintendent of Insurance of the 
State of New York, do hereby certify that 
said Company is hereby authorized to trans- 
act its appropriate business of fire insurance 
in this State in accordance with law, during 
the current year. The condition and business 
of said company at the date of such state- 
ment (December 31, 1907), is shown as fol- 
lows: 

Aggregate amount of admitted as- 


segues amount of liabilities (ex- 

cept capital and surplus), includ- 

ing reinsurance .............+.. 143,849 41 
Amount of actual paid rad capital. 230,000 00 
Surplus over all liabilit 83,679 27 


Amount of income for the year. 208'269 60 
Amount of disbursements for the 
VOR coscscccegteses cecccce ssese 156,047 11 


In witness whereof, I have hereunto sub- 
scribed my name and caused the seal 
[Seal.] of my office to be oe the day 
and year aore, writte 
TTO KEL SEY, 
ETE. 2 of Insurance. 
WHILDEN & HANCOCK, 
Managers for New York State, 
No. 84 William Street, New York. 





UNDERWRITER. 


planation has been offered 
error. 

“Depreciation in Bonds and Stocks.— 
The company ascertained the value of 
the securities on December 31, 1907, and 
the difference between this figure and 
the book values has been deducted. 

“Net Unpaid Claims Except Liability 
Claims.—The company charges itself 
with $150,031.64 for this item. A care- 


ful inspection of the papers made by | 


Messrs. Farnham and Kelley shows that 
a more correct approximation of this lia- 
bility is $141,348.13. The tendency 
among companies in nearly every in- 
stance that has come to our attention is 
the under-estimation of losses, and this 
company deserves commendation - for 
having maintained an amount, which, 
in the opinion of your examiners, was 


for this’ 


13 








Samuel Gans Leopold Gans 
President Vice-Pres. & Gen’! Mer. 


Samuel Gans Co. 
186-188 Wooster St., N. Y. 


New York Chicago Atlanta 


RENOVATORS OF FIRE AND 
MARINE SALVAGES 
Telephone 4835 Franklin 


| Stocks handled at lowest percentage con- 
| sistant with proper results, 
always with Cash Guarantee. 
fortify adjusters in advance of closing loss. 
prsedinw telegraph or telephone at our 
expense. 

| Expert advice cheerfully given. 

| EDWIN W. WILE, Resident Manager. 
Home Office, Chicago, 207-200 E. Madison St. 





more than sufficient to meet its losses | 
in all of the departments except the | 


employers liability. 
“Reserve for Liability Losses.—For 
this item the company carried a liabil- 


ity of $26,918.25, while an inspection of | 


the claims indicates that a proper lia- 
bility for these losses is $49,353.21. The 
company arrived at its figures by using 
the method prescribed by the New York 
Insurance Department. In an examina- 
tion made last year for the Colorado 
department of another’ corporation 
transacting liability business the exam- 
iner in charge pointed out the incorrect 
results obtained by the use of the meth- 
ods provided by the statutes of a num- 
ber of states, among them New York. 
The extent of the error is magnified 
in the case of the Empire State Surety 


QUEEN 


Ins. Co. of America 
VEw yore. 








Toronto 
Chicago 


New York 
London 


Company, owing to the great number | 


of suits which are less than eighteen | 


months old, and which, therefore, are 
not charged with the ‘suit reserve’ by 
the New York statutes. 

“Unearned Premium.—A careful tabu- 
lation of this liability has been made 
and as a result it was found that the 
company was not only maintaining an 
amount sufficient to carry the risks to 
their maturity, but the charge was large 
euough to take care of the additional 
claims which might be made after the 
expiration of fidelity bonds and during 
the time when notice of defalcations 
could be given. 

“Borrowed Money.—This item repre- 
sents the notes amounting to $2,654.52, 
which the company endorsed and dis- 
counted at banks. 

“Capital Stock.—The amount of out- 
standing capital stock was checked 
from the stubs and from the stock 
lecger. 

“Conclusions.—The difference  be- 
tween the amount of surplus shown in 
the above statement and that contained 
in the company’s reports is practically 
ascribable to two items; the incorrect 


separation of the uncollected premiums ' 


and the special reserve for unpaid lia- 
bility losses. Minor errors in the book- 
keeping have been called to the atten- 
tion of the officers for rectification. The 
company settles its claims promptly and 
with no undues desire for litigation. 
The president has assured us that it 
will be the policy of the administration 
to declare no further stock dividends 
until the surplus of the 
$500,000. It 
company transacting the classes of busi- 
ness which this company is to afford its 
policyholders this additional protection. 
The officers and employes furnished 
your examination with all the informa- 








tion for which they were asked. All of! 
which is respectfully submitted.” 
Changes Its Name. 
The Ohio Casualty Company, recently 


organized at Columbus with a capital 
of $100,000, has decided to change its 
name to the Columbus Casualty 
pany. It was announced at the meet- 
ing of the directors last week that the 
£100,000 capital stock is all paid in, and 
that the company soon will be ready to 
begin business. It is expected the com 
pany will enter all the states of the 
Central West. 


McLean Stinson & Co. 


LIMITED 
SURPLUS LINE UNDERWRITERS 


43 CEDAR STREET 


New York. 
Telephone 264 Joba 
Direct Consection at Lendes Lioyds 





INSURANCE LAW 


Ceorge J. Kuebler 
543 The Rookery, Chicago, Ill. 
Tel. Harrison 3532 
CONTESTED CLAIM EXPERT 
FACILITIES FOR RE-INSURANCE 














JOHN C. PAIGE CO. 
INSURANCE 
G5 KILBY ST. BOSTON, MASS. 




















company is | 
is a wise decision for a/| 


com- | 


ABSORBED BY PARENT COMPANY. 





General Accident of Philadelphia Taken 
| Over by General Acc'dent of Scot- 
| land. 





Having served the purpose for which 
it was primarily formed ten years ago, 
namely, to write health insurance, the 
General Accident Insurance Company of 
forgone > ye has been taken over by 
the parent corporation, the General Ac- 
| cident of Scotland. The absorbed com- 
| pany on the first of the present year, 
|had aggregate assets of $344,514 a net 
| surplus of $103,460. Its premium in- 
come last year was $422,439, while it 
paid $166,290 for losses, and $115,347 
for expenses. 





As a result of engine racing the nine- 
foot flywheel on the dynamo in the 
basemen: of Hearn’s stables on 13th 
street this city, Seret on Monday even- 
ing, ruining the engine and causing 
|other property damages, The engineer 
Thomas Hughes, was slightly scalded 
by escaping steam. 











' 
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A DESIRABLE ACQUISITION. 








American Bonding Company Appoints J. 
R. Chandler Superintendent of its 
New England Agents. 





Under an arrangement newly effected, 
Waters and Chandler of Boston, become 
general agents of the American Bonding 
Company of Baltimore, for Eastern Mas- 
sachusetts, Mr. Chandler, in addition 
being appointed superintendent of 
agents for the Company in New Eng- 
land. B. C. Waters has_ heretofore 
represented the American Bonding, and 
his services are highly esteemed by the 
home office management. J. R. Chand- 
ler, was New England manager of the 
Aetna Indemnity, and when the corpora- 
tion decided to leave the Bay State, he 
accepted the attractive proposition made 
him by the Baltimore company. 





EXTENDING ITS FIELD. 





Empire State Seeking Admission Into 
Additional Territory. 





In line with the progressive policy of 
its management the Empire State Sur- 
ety Company of New York, intends 
shortly applying for admission into Mas- 
sachusetts, Maryland, Delaware, Okla- 
homa and North Carolina. 





Pittsburg Casualty Company. 





A charter has been granted to the 
Pittsburg Casualty Co. and arrange- 
ments have been made to deposit *he 
necessary $100,000 with the Pennsyl- 
vania Insurance Department as a pre- 
liminary to commencing .business July 
15. The company will have a surplus 


of $50,000. 

Its officers are: James B. Haines 
Jr., president; Louis C. Sands, vice- 
president: John M. Boggs, secre‘ary, 


and George Z. Hosack, treasurer. 





$5,915 For Mutilated Hand. 





While operating a thread winding ma- 
chine in the factory of Marshall and 
Company, of Kearney, N. J., Armita Pan- 


tano, an eighteen-year-old girl, had her 
right hand so badly crushed in April, 


1904, that the index finger had to be 
amputated. Through guardians she sued 
for heavy damages, and on Tuesday a 
jury gave her a verdict for $5,000 and 


$915 interest. 


Issues Large Bond for Coal Co. 





Through its Birmingham, Ala., agents, 


Moore and Reymolds, the American 
Bonding Company has issued to the 
Pratt Consolidated Coal Company, its 


bond for $137,500. The bond guaran- 
tees that the coal company will deliver 
at New Orleans $550,000 worth of coal 
to the New Orleans Light and Power 
Company. 





Abe Ruef Gives Bonds for $1,500,000. 





Despite the strenuous opposition of 
tue prosecution Abe Ruef, the boss 
grafter of San Francisco, was released 
from jail several days ago, under bonds 
of $1,500,000. Among other bondsmen 


the Aetna Indemnity Company qualified 
for $200,000 


EMPLOYER AND EMPLOYE. 
(Continued from page 8.) 

ed by agitation for legislation of this 
character. Just why the drastic provi- 
sions of the English legislation have 
uot been adopted in their entirety in 
some one.or more of the states presents 
a very curious problem. Within the 
past two or three years there has gath- 
ered and swept over this country a 
movement which in many directions 
has proved almost irresistible. Its en- 
tire trend hag been aimed at the con- 
trol by the state*through the law mak- 
ing body of private affairs and relations 
which heretofore have been considered 
in this country as entirely beyond the 
scope of government. The rate making 


power has been conferred by Congress 
upon the Interstate Commerce Commis- 
sion. Similar powers have been confer- 
red by various states upon state Rail- 
road and Warehouse Commissions, and 
upon municipalities with respect to the 
regulations of the charges of quasi- 
public companies. The government 
proposes by law to determine not only 
what the corporation shall charge, but 
also the number of hours a man may be 
permitted to work, number of employes 
required to do a particular piece of 
work, character of the work, which 
the employe may contract to perform, 
the labels which shall be placed upon 
articles of food and medicines, the 
coloring which shall be used in the 
manufacture of butter and butterine, 
the right of an employer to discharge 
an employe because he happens or does 
nct happen to be a member of a trade 
union 
(To be continued next week.) 
MEETING IN ATLANTIC CITY. 
(Continued from page 6.) 

State premium taxes; $34,974.51 for 
State license; $43,435.21 for State fees 
other than for licenses; $69,866.25 for 
State agents’ licenses; $21,518.48 for 
local licenses; $15,307.06 for city and 
county taxes upon premiums; $24,884.10 
for personal property taxes, of 2.10 per 
cent of the premiums collected in the 
year named. When publication fees, 
which amounted to $17,989.31, and real 
estate taxes, $54,327.13 are added to the 
total of taxes and fees first given, the 
aggregate of payments for taxes and 
fees is $926,394.14 and the percentage of 
the premiums paid for taxes 2.27.” 

Walter C. Faxon, chairman of the 
Committee on Standard Manual or Uni- 
form Classification or Occupations, be- 
ing unable to be present, the report of 
the committee was read by Secretary 
Parker, of the accident department of 
the Aetna Life. 

DEBATABLE SUBJECTS. 

Under section 15 of the programme 
these subjects were offered in writing 
for debate: 

Hernia Claims. 

“How should claims for Hernia be 
handled in view of the following condi- 
tions? 

“The assured usually claims that the 
Hernia resulted from a misstep or other 
slight accident. 

“The best medical authority holds 
that Hernia from trauma is extremely 
rare and almost impossible to produce 
by violence in a body which has not a 
predisposition to Hernia. 

“The family physician in nearly every 
case either through ignorance or par- 
tiality for the claimant maintains that 
the Hernia resulted from the accident. 

“The claimant is some times honest 
in ‘his belief that the Hernia did result, 
but more frequently he has had cause 
to suspect his weakness and has taken 
out the policy to provide indemnity for 
_ of time and for a surgical opera- 
ion.” 





Accumulations, 

“On what basis are the accumulations 
urder an Accident policy given in full, 
the same as they existed on a policy 
which might have been in force for four 
or five years, by a company going anew 
on the risk? 

“The accumulations which are right: 
fully earned by continuous payment of 
premiums, it would seem is dangerous 





WANTED. 





A YOUNG MAN WITH A GoopD 
RECORD, WELL POSTED, AND Ex. 
PERIENCED IN PRODUCING PER. 
SONAL BUSINESS IN CASUALTY 
INSURANCE AND SURETY BONDS 
DESIRES TO MAKE A SALARIED 
CONNECTION FOR EITHER OFFICE 
OR FIELD WORK WITH SOME GOOD 
AND PROGRESSIVE COMPANY, OR 
WITH SOME GOOD AGENCY. AD- 
aaa Prey pen gtd AND BOND 
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enough underwriting, but when it comes 
to absolutely giving away the full ac-| 
cumulations of three or four or, in some | 
cases, even five years, without one | 
perny of premium iin return, or in rare 

cases, a deduction of a small percentage 

from the agents’ commission, then we 

as accident underwriters are compelled 

to admit that our business operations 

have fallen to the level of ‘a survival of 

the fittest’ and that our ‘scientific basis’ 

for the calculation of premiums has 

outgrown its usefulness. The very 

foundations which prompted our de- 

paited friend Butler to adopt the ac- 

cumulative clause, and made it neces- | 
sary for all other accident companies 

to follow, and upon which he builded so | 
successful a company, have been com-| 
pletely ruined and shattered by the wild 

scramble for business which has result: | 
ed in the giving away gratis to the in- | 
sured of a valuable feature, which can 
osly be rightfully secured and scien- 
tifically given (if at all) by a persistent 
and continuous payment of premiums to 
cne company. 

“Can some of our New York friends 
read the faint ‘handwriting on the wall,’ 
at this time scarcely visible, and which 
is sure to be distinctly legible to every- 
one in the near future, even to those 
who don’t care to see it now? 

“As long as the Accumulative Clause | 
has served its purpose and is now a use 
less and expensive appendage, can we 
not profitably and without harm to any 
company, discard it entirely from ali | 
new policies commencing on January | 
1st, 1909?” 

“Where Companies issue policies to} 
new applicants and concede, without | 
extra charge, accumulations accrued | 
under policies issued by other Compa- | 
nies, are they guilty of rebating or dis- | 
crimination, and if either or both of| 
these, in how many States is it permis: | 
sible?” 

“Is it not an unwise step to adopt the | 
plan of assuming the accrued accumu: | 
lations under another Company’s poli- | 
cy on individual risks?” | 

“Bonus Accumulations,—the proprie- | 
ty of eliminating this feature from pol- | 
icies of accident and health insurance.” | 


Rebating. 
“What would be the attitude of an| 
Accident Company toward an agent who | 
openly states that to help his Fire In- | 
surance business he will write or renew | 
accident and health policies for his | 
clients allowing them the full commis: | 
sion he receives from the company as 
a rebate?” 





Statistics. 

“Are experience statistics in Accident 
Insurance of any value? If so, how 
should they be kept; on what amount 
of premium income, and on how many 
years of business should they be 
based?” 

Poison or Poisoning. 

“What is the liability of Insurance 
Companies for injury or death result- 
ing from Poison or Poisoning?” 

Ballots. 

“Would it not be possible to compel 
representatives of casualty companies 
attending the Conventions of the Inter- 
national Association of Accident Un- 
derwriters to abide by the vote where 
it confirms a resolution submited by 
said representatives?” 

New York Situation. 

“In view of the situation in New York 
City, under which business is largely 
conducted through brokers who are not 
identified as agents of companies and | 
are not therefore under bonds to com- | 
panies would it not be well for all com- | 
panies to adopt a plan of imprinting up- } 
on policies issued in New York language | 
to the effect that all checks must be | 
made payable to the order of the Com- 
pany. The company is not liable for 
premiums paid to other than duly au- 
thorized agents.” 

LYMAN A. SPALDING’S ADDRESS. 

A most valuable paper was that of 
Lyman A. Spalding, president of 
the Casualty Company of America, enti- 
tled “The Province of the Lawyer in| 
Accident Insurance.” He said in part: | 

“Accident insurance, although almost | 
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in its infancy, compared with what it is 
yet to be, has from its inception, felt 
the necessity of the assistance and pro- 
tection which the lawyer alone can 
give. 


Duties of a Lawyer. 

“The lawyer, when he is first called 
upon to act in relation to this class of 
insurance, finds before him, the most 
pleasureable and profitable of the entire 
work with which. he will be from time 
to time confronted, viz.: the organiza- 
tion of the insurance corporation, and 
while doing this comparatively simple 
work which is the subject of statutory 
regulation in all the States, for which 
he is usually so well compensated, he 
will not be remotely aware of the per- 
plexities to which he will subsequently 
be subjected and the difficulties which 
he will have to surmount. His duties 
after organization, will naturally be 
manifold and may be divided into many 
classes, some of which are 1. Prepara- 
tion of policies according to legal stand- 
ard. 2. Subsequent construction of 
them. 3. Application of facts in partic- 
ular cases to the language of the poli- 
cies as construed by the Courts. 4. Set- 
tlement of claims on a fair basis. 5. 
Defense of claims where no legal liabil- 
ty exists. 6. Opposing hostile legisla- 
tion. 7. Influencing beneficial legisla- 
tion. 

Benefits to Policyholders. 

“Ordinarily the lawyer does not de- 
cide what the insurance company in- 
tends to give to its assured, although he 
may be called upon to do so. Thatisa 
question of business expediency depend- 
ing in a measure upon the past action 
of other Companies, as expressed in 
their contracts, the desire to give some- 
thing better or which will appear to the 
public generally to be better than that 
given by other Companies, and the exi- 
gencies of the most active competition, 
and limited only by the necessity of 
earning at least a slight profit with 
which to protect policy holders and to 
gladden the hearts of the stockholders 
who from the present tendency to lib- 
eralize policy provisions, seem to be 
considered least of all. 

“The question, what may be given to 
the policy holder is largely a matter of 
practical experience depending in a 
measure upon chance, but still follow- 
ing more or less closely, certain well- 
defined laws of average which come to 
the assistance of the insurer. The in- 
surer having once determined what it 
will give or withhold and imparted the 
determination to the lawyer, it is his 
duty to decide whether or not it may be 
legaliy done, and if permitted at all, 
where it may be forbidden.” 

Deprecates Disputes with Insured. 

Mr. Spalding here gave a lengthy re- 
view of limitations and provisions of 
policy contracts, together with construc- 
tions by Courts in various States. He 
urged that special effort be made to put 
out contracts about which there can be 
no misunderstanding. He said: 

“Disputes between the insurer and 
the insured as to their respective rights 
and duties do more to stunt the growth 
of accident insurance than anything 
else, and it is the duty of the lawyer 
without prejudice to his employer's in- 
terests, to so frame the contract by the 
use of simple, plain and unmistakab!e 
language that disputes will not arise 
except where unscrupulous effort is 
made by wrongful means to muict in- 
surance companies. Even today, most 
accident and disability policies are so 
expressed as to be unintelligible to the 
average lay minds, and in view of the 
great difficulties experienced by Courts 
in ascertaining what they mean, it is 
not to be wondered at that the policy 
holder becomes disgusted and disgrun- 
tled when he finally learns that he does 
not possess what he believes he has 
purchased with his hard earned 
money. °* © ® 

Settlement of Claims. 

“The settlement of claims is another 
problem of very great magnitude. Many 
claims arise which are just and which 
require a fixed indemnity, but they are 
in the great minority. There are end- 
less questions even in claims of un- 





doubted honesty, nearing on ae’ amount 

of indemnity, which must be determined 

by the lawyer to assist the adjuster to 
reach conclusions satisfactory to the 
insured. Suffice it to say that an hon-! 
est desire to give the indemnity called 
for by the contract, a fair and npg 
construction of it, treatment of the as- 

sured not as a criminal but, as a human | 

being possessed of certain well defined | 
rights, and prompt payment of losses | 
sustained, even though at the cost of an 

increased loss ratio, will do more to} 
elevate the standing of accident insur- 
ance companies in the public mind and | 
to promote their healthy growth along! 
legitimate lines than any other course 
which can be pursued. 

Possible Defenses to Suits. 

“While the insuring companies should 
give the assured the benefit of je 
reasonable doubt, nevertheless 
their duty to vigorously contest aan 
fraudulent and exhorbitant claim, even | 
though greater expense be involved, 
than that of settlement and the prospect 
of success be slight. Many defenses to 
suits brought to enforce claims may be | 
interposed such as (a) limitation of | 
time to bring suit under stipulation or | 
statue, (b) failure of proof, (c) failure | 
of consideration, (d) cancellation of | 
policy, (e) breach of warranty, (f) arbi-; | 
tration clause, (g) clause limiting age | 
of insured, (h) exposure to obvious or | 
unnecessary danger, (i) partial defenses | 
(j) failure to serve proofs of loss, (k) 
non-compliance with conditions of poli-| 
cy generally. * * * 

Co-operation for Uniform Laws. 

“The lawyer must be on the constant 
watch against corrupt legislation and 
use every honest means to defeat it 
but he must, wherever practicable, plan 
and lend his support to legislation 
which has for its object, the promotion 
of the interests of his client. Some of 
the results thus accomplished are the 
passage in 1906, and 1908, respectively 
of bills giving right to do boiler and 
plate glass insurance in Massachusetts. 
It should be the constant endeavor of 
the lawyer who represents accident in- 
surance companies to bring about a 
uniformity of the insurance laws in the 
several States. They are today so dif 
fuse and so at variance with one 
another, that it is almost impossible to 
frame a contract so as to meet the re- 
quirements of all and at the same time 
express the meaning intended. It 
seems most unjust that in one State. 
there might be a lawful demand under 
a policy which could not be enforced in 
another. I earnestly urge the co-opera- 
tion of all accident insurance compa- 
nies and their legal representatives, in 
the effort to uniformize the insurance 
laws and trust that it will ultimately 
prevail.” 

After listening to a number of ad- 
dresses by excellent speakers, the gath- 
ering adjourned at 12.30 and shortly 
thereafter the delegates and _ their 
friends were given a chair ride to the 
Chelsea where the tea was served. 

Balance of Programme. 

The programme for today and tomor- 

row provides 
JULY 9, 10 A. M. 

22 Address—Hon. E. E. Rittenhouse, 
Commissioner of Insurance, State 
of Colorado. 

23 Report of Committee on By-Laws, 
E. W. DeLeon, Chairman. 

24 Report of Bureau of Information. 

25 Address—Accidents Caused by Dis- 
ease. C. H. Harbaugh, M. D. 

26 Discussion of Subjects introduced 
under Section No. 15. 

JULY 10, 10 A. M. 

27 Address—R. B. Armstrong, Presti- 
dent Philadelphia Casualty Com- 

pany. 
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THE FIDELITY AND CASUALTY COMPANY 


97 to 130 CEDAR ST., NEW YORH CITY. 


Assets.. ensesesdas $7,537,429.91 
Capital and Surplus.. ; , 2 ,013,400.24 
Losses paid to January 1, 1908..26,629,131.90 


This Company grants insurance as follows: 


Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 
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Collective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 
Liability and Bonded Attorneys’ List. 


ome 8 OFFICERS...... 


GEORGE F. SEWARD, President 
ROBERT J. HILLAS, Vice President and Sec. HENRY CROSSLEY, Asst. Secretary 
FRANK E. LAW, 2nd Asst. Secretary GEOBGE W. ALLEN, 3rd Asst. Secretary 











FIRE ASSOCIATION iatiial coeds. Tr 


Office: Company’s Building, 407-409 Walnut St. 
Organized 1817 Incorporated 1820. Charter Pepetual. 
Cash Capital, $500,000, Assets, $7,301,261.56, 

E. O. Irwin, Pres. T. k. Conderman, Vice-Pres, 
M. G. Garrigues, Sec. and Treas. 

R.N. Kelly, Jr., Asst. Sec. and Treas. 1817 


A 











28 Address—“The Present Influence of 
Competition upon Accident In- 
surance.” E. W. DeLeon, Vice- 
President Casualty Company of 
America. 

29 Report of Nominating Committee, 
W. C. Potter, Chairman. 

30 Election of Officers. 

31 Report of Committee on Place for 
Next Convention, Horace D. Pix- 
ley, Chairman. | 

32 Unfinished Business. } 


Have You a Connection With a 
Desirable Accident and Health Company? 


IF NOT. WHY NOT? 
THE GREAT EASTERN CASUALTY 
AND INDEMNITY COMPANY, 


280 BROADWAY, NEW YORE CrITr. 
Issues a line of contracts which give ADEQUATE PROTECTION and 
COMPLETE SATISFACTION to Policyholders, 
Write, if you are interested, to 


LOUIS H, FIBEL, President, 

























THE EASTERN UNDERWRITER. 


UNITED SURETY (OMPANY 


BALTIMORE,MD. 


WINSLOW WARREN, JR., 
MANAGER FOR MASS., 


20 CENTRAL STREET, BOSTON, MASS. 
Tel. 1854 Main 





July 9, 1908. 











—= 


| A. ‘Good ‘Man ian Wants’ a Position With | 


a Good Company 


A company that can meet the requirements of the various Insurance 
Departments, prospective insurants and policyholders alike, and at 
the same time so arrange a schedule of commissions that a position 
in the field will be profitable. One whose general agents are all 
making money. 


FOR GENERAL AGENCY CONTRACTS, ADDRESS 
ROY M. MARSH, Superintendent of Agencies 


Security Life Insurance Co. of America 
THE ROOKERY, CHICAGO, ILLINOIS 





THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND MUTUAL 
Life Insurance Co. | 


BOSTON, MASS. 





better or more liberal. 


CONNELL BLDG., 


Operates on a full 3 per cent. Reserve | 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract. 


FINANCIAL STATEMENT. 


The Scranton Mutual Life 


Is issuing policies of the highest order which when taken together 
with the attractive stock offer makes the finest insurance proposition 
ever brought before the pu»lic. That is the reason why this Company 
has written $9,000,000 of business since September, 1907. 


Write for information concerning agent’s contracts. 





Common Sense Protection 


includes insurance against 
1. DISEASE 
2. ACCIDENT 
3. DEATH 


THE COLUMBIAN 
NATIONAL LIFE INSURANCE CO. 
of Boston, Massachusetts 


provides all three, as no other com ~4 
does incorporated under the stringent la 

of Massachusetts. Attractive Non- ~participating 
Life Policies—-Liberal and Definite Accident an 
Health Policies— 


Surplus to Policyholders over $1,500,000 


Men with clear records wanted as District 
Managers. Save time 4 ae mony — 
and references with first letter to Hom 

Office, 176-180 FEDERAL “ST. BOSTON, MASS, 





None 


SCRANTON, PENNA. 

















Assets Jan. 1, $44,182,875.18 
Liabilities $41,159,132.85 
Surplus $ 3,023,742.33 


Alfred D. Foster, President. 
D. F. Appel, Vice-President. 
J. A. Barbey, Secretary. 
Wm. F. Davis, Asst. Secretary. 





The Employers’ Liability 
Assurance Corporation, Limited 


Security Mutual 


Life Insurance Company, 
BINGHAMTON, N. Y. 
FREDRIC W. JENHINS, President. 


Life Underwriters desiring a policy contract that appeals 
to young men should write for particulars relative to our new 
PERFECTION ENDOWMENT ; 


For territory and terms address 
C. H. JACKSON, Superintendent of Agencies, Home Office. 


1907 GAINS 
Help Get Business in 1908 


The Hartford Life 


Offers Some Great Policies 
_ Its Application Blank Talks 
Over $32,300,000 

Paid Beneficiaries 
Ask Michigan Manager 


FREDERICK 0. PAIGE 


it is a winner. 





The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 


SAMUEL APPLETON, United States Manager 


Employers’ Liability Buliding, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 


EUREKA 


Home Office, Richmond, Va. 


Authorized Capital, $300,000.00 


A Safe, Sound, Reliable and Progressive Company 


Liberal and up-to-date Ordinary and Industrial Policies issued. 


402-6 Penobscot Blidg., 


Detroit, [lich. 


LIFE INSURANCE 


==> COMPANY 


Executive Offices, Philadelphia, Pa. | 








$112,000,000 


| Paid in Fire Leas 
| in the United States alone during 


60 YEARS 








Cor- 


vespondence with personal writers solicited. 


Adsdres2. 


PENN SQUARE BUI!DING, PHILA DELPHIA, PA, 


BY THE 





NATIONAL LIFE INSURANCE COMPANY 
of the United States of America 
CHICAGO 


ESTABLISHED 1868 


ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 
CHARLES B. SHEDD, Treasurer 
ROBERT D. LAY, Secretary 


$50,066,932.77 
105,734.09 


Insurance in Force December 3lst, 

Gain in Apportioned a in 1907, 

OF 1907 Gain in Assets, 1,037,668.19 
Excess of Income over Disbursements 1,093,023.43 


CHICAGO’S OLDEST AND STRONGEST COMPANY 








AGENTS AND OTHERS INTER- ]JVERPOOL 
ESTED SHOULD READ AND J ONDON 


* AND 
‘*Sample Slices GLone 
Insurance Company. 


FROM THE 
H ¢ ASSETS U. S. BRANCH, 
Fruit of Experience’’ $12,500,211. 
NET SURPLUS, 
$4,421,815. 


Royal Union Mutual Life 
Insurance Co. | CONFLAGRATION PROOF. 
DES MOINES, 1OWA i 


* ¢New York Office, 45 William Street. 











